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“T sure am glad I signed up as a Barrett Shingle Contractor,” says Morris Hershenson, 
President, Pioneer Insulation and Modernizing Corp., Swampscott, Mass. “This pro- 


gram has not only improved my business dollar-wise, but the prestige of the Barrett 


name and the fine selling helps Barrett supplies make my selling job easier, too!” 


HERE’S WHY YOU CAN’T BEAT BARRETT FOR BACKING 


As a good roofer you can qualify a Jarrett Authorized 2. Y u get unmatched Barrett promotional backing. Barrett 
Shingle & Siding Contractor in your community. You bene- provides you with an organized promotional program 
fit in these three important ways consisting of a wide variety of tested and proved sales 
1, You gain the prestige of Barrett, the greatest name in aids designed to help you close more sales. 
roofing for 100 years. National advertising and word of ’ , 
. : 3. You sell Barrett's high quality materials—for better 


mouth recommendations make Barrett products known : . 
roofs, satisfied customers, fewer complaints. 
and preferred everywhere 


oo eae ee eae aa ae eS wee eae a BARRETT DIVISION, Allied Chemical & Dye Corporation, 


44 . Jivisio " , 
Barrett Diy _ \ New York « Chicago « Philadelphia « Birmingham. hed 
Ae. 


40 Rector Street, New York 6, N. Y 


Gentlemen: Please send me with« 
information about how I can becor 
Shingle & Siding Contractor 


Address 


City State 


American Roofer and Sidir Contract \ ; M 
Subscription price, Domestic $ t er 
y 


Post Office at New York, N 


Car 


0 pe 
. under the Act 


For 100 years the greatest name in roofing. 


BARRETT ROOFS 


Fourth Ave., New York 1 N 
1 


é 
nd class matter July, 949, at 
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Time tells 
HOW RIGHT 
YOU ARE... 


when you re-side, 


using 


Silvercote 





Cuts down 
harmful condensation... 
keeps jobs looking better —longer 
Right you re, whe 
flective Sheat! 


between old and new sidi 


Re 
p ipe I 


requirement 


ou use Silvercote 
sheathing 
It meets FH A 


moisture to ¢ 


LTit Liner is a 


Cel aeelautlisias type paper LOW 


You Sell 


Siivercots 


SC a pt repel 


ind wind 1 re-siding job of Dbeaut ate. 


that promises year 


protection Reflective Sheathing Liner is so ea ind inexpe! 


ive to use. It goes on without smudging, saves cleanup time et 


i little more than ordinary sheathing paper 


" 


There’s selling power in SILVERCOTE 


In Rolls hor n ext [ iggest Sil 


tti floor Kee] } ‘ to 15° cooler 1 


On Blankets With S ' now aval 


ein home ir 


informati 
t kerie St., (Chica 
































Silvereote 


REFLECTIVE INSULATION 
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MORE SALES! 
BETTER JOBS! 
GREATER PROFITS! 
Follow the Arrow 


Check the boxes oppo- 
site products or services 
about which you want in- 


formation. Fill out the 























American Roofer & Siding Contractor 


. Insulation, Reflective 


coupon. You will receive 
FREE the latest BOOK- 
LETS, catalogues, infor- 
mation and details from 
the manufacturers. Do It 
NOW while you are go- 
ing over the list, and send 
to American Roofer & Sid- 
ing Contractor, 425 Fourth 
Avenue, New York 16, 
N. Y. 


. Slate Roofing Shingles 


425 Fifth Avenue 
New York 16, N. Y. 


. Kettles and Pumps . Roof Drains 





Send me facts on the items checked. 
65. Aluminum Awnings 
27. Aluminum Gutters 
. Aluminum-Asphalt Paint 
. Asbestos Cement Siding 
. Asphalt Shingles 
. Asphalt Siding 
. Bolts, Clips, Washers 
. Brackets, Sidewall 
. Caulking Compounds & Guns 
. Cold Process Roofing 
. Corner Strips 
. Cartoon Ad-Helps 
. Felt Laying Machines 
. Flashing Fabric 
. Hoists and Derricks 
Hot Stuff 
. Hot Stuff Carriers 


Louvers 


Mechanical Gravel Spreaders 


. Membrane Fabric 


Mops and Yarns 


. Nails & Screws 
. Pigeon-proofing 


Plastic Siding 
Plastic Waterproofing 


May, 


23 
. Knives, Roofing 44. Roof Coatings 
66. Roofing & Building Specialties Manual 
78. 
48. 
49. 
53. 
54. 
| 59. 


Saws & Saw Blades 

Scaffolding 

Scrapers, Roof, Hand & Mechanical 
Snow Guards 

Spray Equipment and Pumps 
Tools, Catalogs of 


Other Items 
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Nothing sells re-roofing and re-siding faster than complete 
exterior color styling. Ruberoid helps you cash in on the 
magic of color with its color-styling idea, nationally adver- 
tised in The Saturday Evening Post, Better Homes & Gardens 
and Good Housekeeping 

First, Ruberoid’s color-related line of Color-Grained 
Asbestos Siding and Asphalt Roof Shingles in decorator 
colors gives you a complete range of harmonious colors with 
which to work. 

Second, the Ruberoid “Colorator”, an easy-to-use selector, 
helps you apply professional color principles. It shows Rub- 
eroid roofing and siding in pleasing combinations with trim 
and accent colors 


Third, Ruberoid Asphalt Shingles offer rugged, handsome 


beauty at no extra cost. And Ruberoid’s famous Color- 
Grained Asbestos Siding offers you unusual textured side- 
wall beauty...and it never needs paint! It’s maintenance-free 
an appealing fact that helps close sales. 
Sell these color-matched Ruberoid Roofing and Siding 
Shingles with the aid of the “Colorator”, one of the most 
dramatic sales tools you've ever had to work with 


The RUBEROID Co 
Dept. A, 500 Fifth Avenue, New York 36, N. Y. 


Please send me a free copy of the Ruberoid ‘‘Colorator.” 
YOUR NAME 

COMPANY 

ADDRESS 


ZONE STATE 
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ADDEX + sro 
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ROOFING MATERIAL 


Roofing men like yourselves, looking for a 
faster, better method of resurfacing old roofs, 
took their problem to the chemists. After six 
years of research and five years of field test- 
ing ... science has proved that the answer is 

ADDEX ROOF SHIELD. Chemical addi- 
tives made possible the successful union of 
asphalt and fiber glass to create new horizons 


in roofing maintenance 


While other companies may use similar 
materials, only ADDEX gives you patented 
chemicals in its asphalt to assure 
positive bond of asphalt to glass. 
Chemistry has answered your 
search for a superior roofing prod- 


uct in ADDEX ROOF SHIELD. 


880 ovr cotelog in 





Write today for literature PLANT 


LAE CO 


INCORPORATED 


10313 WILBUR AVENUE CLEVELAND 6, OHIO 


< . rut 


or write for copy 
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—, 
NATIONAL DISTRIBUTORS OF ADDEX ROOF SHIELD Qiu RUrT 
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1954 (Sth) Edition of 
ROOFING, SIDING 
& BUILDING 
SPECIALTIES 
MANUAL 


YS 


Don’t Miss These Important 
Articles in the 1954 Edition: 


* COMPLETE SECTIONS ON BUILT UP ROOFING, 
SIDING, STEEP ROOFING, METAL ROOFING, 
WATERPROOFING, ETC., INCLUDING THE 
LATEST APPLICATION TECHNIQUES. 


*® ARTICLES ON SUCH DIVERSE AND IMPOR- 
TANT TOPICS AS MANAGEMENT, RECORD 
KEEPING, NEW TOOLS AND PRODUCTS. 


* COMPLETE DISCUSSION OF SUCH SPECIALTY 
ITEMS AS COMBINATION WINDOWS, ALUMI- 
NUM AWNINGS, JALOUSIES, PLASTIC TILE. 


* COMPLETE SECTIONS ON SELLING, TRAIN- 
ING SALESMEN, ADVERTISING, BUILDING 
YOUR VOLUME, etc. 


158 pages crammed full of valuable infor- 
mation on EVERY phase of your business. 
Every contractor and dealer will want 


copies to help him make more money. 


SEND FOR 
YOUR COPY 
TODAY 
Write to 





AMERICAN ROOFER & 
SIDING CONTRACTOR 
425—4th Ave., 

New York 16, N. Y. 


Please send me copies of the 1954 
MANUAL 


NAME .... TITLE 
COMPANY . 


ADDRESS 
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, WHAT extent the FHA explo- 
sion in Washington will affect the 
roofing, siding and home improvement 
industry, is, at this writing highly 
although 
much of the concentration is on Sec 
tion 608 and the so-called “windfall” 
builders of multi- 
dwelling projects, some of the harm 


problematical. Unfortunately, 


profits made by 


done by unscrupulous contractors and 
discussed in these columns in the past, 
may also have its effect on home mod 
ernization regulations 

c. & 


association members 


Nichols, in his report to 
mentioned in the 
stated that 

following 


main pages of this issue, 
safeguards might take the 
direction 
a—Complete itemized statement of 
materials to be used on a job. 
Definite statement of number of 
squares in job 
\mount of commission or sales 
cost for the job 
Requirement that lending agencies 
make a personal inspection and 
appraisal of property which sale 
cover;rs 
Responsibility for the job with 
a possible guarantee 
There will probably be many 
others proposed which we cannot 
anticipate 


Despite the seriousness of the 
current investigation, and the pos- 
sible grave repercussions it might 
have with legislators in Washing- 
ton, and upon the market in gen- 
eral, it is this column’s belief that 
in the long run it will be for the 
best. The ethical contractor cannot 
suffer for long because of the harm 
done by a few shady operators. 
As the situation clarifies, the basi- 
cally good work done by the vast, 
vast majority of roofing, siding 
and home improvement contrac- 
tors will stand out in high contrast 
to the dark doings of the fellows 
who work and literally slip away 
by night. 

Liberal consumer credit has been 
and will continue to be an important 
cornerstone of the repair and mod 
ernization industry. Safeguards will 
undoubtedly be written in to the new 
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Devoted to Roofing ® Siding * Insulating Waterproofing 


Publishers of 
Roofing, Siding & Building Specialties Manual 
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the NEW 


ROOFING MEMBRANE 


that meets all requirements for 
roof and subgrade waterproofing 
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For years you've looked for ONE roofing membrane that meets 
ALL requirements. Stop looking! Chase IMPERVITEX 


meets, and in many cases surpasses, those requirements: 


IMPERVITEX forms a_ perfect bond The easy, economical way to insure lasting 

between itself and the waterproofing roofs. 

materials. The strongest, most flexible membrane 

Unexcelled for roofs, vertical surfaces, available. 

water tanks and subway work. Not affected by ordinary construction 

Conforms to the shape of surface being shifts. 

waterproofed. Open mesh construction allows membrane 
: and coating to become one unit. 

Will not expand or contract to any greater ae g 

degree than the waterproofing agent. Resists heat and cold. 


Prevents buckling, ruptures . assures Rot-proofed by a special formula. 
perfect roof drainage. Assures a smooth roof surface. 


Ask your ‘C’’-Man, the Chase representative, 
for information, or write Dept. 13-E. 


SINCE 1847 


CHASE BAG company 


General Sales Office: 309 West Jackson Blvd, Chicago 6, Illinois 
30 BRANCHES AND SALES OFFICES—STRATEGICALLY LOCATED 
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OF COURSE the prospect will buy! 
Using “‘applied hopefulness“ 


PPROACH every prospect 
the thought that he is a prospect 
and hold to that 
all through the interview, re 


with 


who is going to buy, 
thought 
gardless of appearance to the contrary 
That is what might be called, “Applied 
hopefulness.”” Too regularly our hopes 
don’t come to realization because they 
are not on the job at the when 
they thei 


themselves to 


time 


have opportunity to bring 


realization. Hopes and 


expectations aren’t emotions to have 


only before undertaking to do a thing 


they should be companions and part 


should 


your sale 


ners of vour undertakings: they 


play a prominent part in 


undertakings 
What 
prospect vith the 


an absurdity it is to call on a 
thought that he 1 
ind to abandon that hope 
shortly him! It 
that that 


moved you to call ol his 


going to buy, 


atter you contact was 


that 
That hope 


expectation and 


hope 





Mr. Dichter speaks with the experi- 
ence of a man who is the active sales 
manager of a_ well-established roofing 
company with headquarters in Belmont, 
Mass. AMERICAN ROOFER & Siding 
Contractor welcomes these contributions 
by men active in the field. Do others of 
our subscribers have articles they may 
wish to contribute? 


By LOU K. DICHTER 


Sales Manager 
Reynolds Roofing Co. 


and that expectation will keep 


you 
driving away at hi ell him if 


hold to them. What vor 


you 


need in selling 





Photo of the Month 

William N. “Bill” Palmer, whose 
Palmer’s Roofing Company is located in 
Miami, Florida, is one of the active and 
well-liked Directors of the National 
Roofing Contractor’s Association. He is 
also an alert and reflective reader of 
AMERICAN ROOFER & Siding Con- 
tractor for it was an ad seen in one of 
the issues which convinced him that he 
ought to apply Vermont Roofing Slate to 
the beautiful new Club House of Hialeah 
Race Course, Inc., out at the track in 
Hialeah, Fla. 

Mr. Palmer wanted to apply only the 
very best to the carefully designed new 
building, and so he obtained Vermont 
green and mottled purple slate shingles 
in random widths from Evergreen Slate 
Company, Inc. Architect Lester W. Geis- 
ler of Kissimmee, Fla., had provided the 
building plans, and General Contractor 
John B. Orr, Inc. of Miami, Fla., was 
pleased with the results. 

Palmer’s Roofing Company provided 
the sheet metal and ductwork as well as 
the roofing, and the big job was com- 
pleted January 10, 1954. 





more than any other thing is the hope 
and expectation of making a sale. It 
takes that hope and that expectation 
to put life into your efforts to make a 
sale. Something vital goes out of you 
the moment you lose that hope, and 
lose it deliberately 


you only by 


aban 
doning it 


Your 


going to 


that the 


also 


confidence prospect 


buy has a way of 
communicating itself to your prospect 
It gets to him and takes form in his 
mind, the form of the thought that he 
prospect 


is a who is 


buy. 
Don't make the mistake of underrating 
The entire 
fabric of national advertising is founded 
upon faith in the power of 


going to 


the power of suggestion 
suggestion, 
advertising suggests buying and indi 
cates faith in the fact that people will 
buy if the suggestion to do so it put 
before them often enough, and with 
sufficient confidence 

The expectation that your prospect 
is going to buy, is essential to inspiring 
vou to 
ell him as far if 


vou have hopes and expectations of 


persist in your endeavors to 


You go ten 


times 


success as you do without those hopes 


and expectations, Selling with hopes 


(Continued on Page 33) 
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FHA improvements detailed 
by Hollyday at NERSICA show 


F dean GH attendance reached a 
record high of 6111 (compared 
with the previous 1800 set 
last year) the Twelfth Annual Con 


vention and Exposition of NERSICA 
actually featured more home improve 


record ol 


ment aspects than roofing, 
the 
shown tremendous growth throughout 
the but the fields 
taken particular 


siding and 


insulation. Interest in show ha 


years, newer seen) 
to have 


NERSICA 


exhibitors in 


root in 
However the number of 
rooting, siding and re 
lated fields was very large, and interest 
the 
contractors was as great as in the past 

The Office 


Management 


on part of roofing and siding 


Management, Busines 
Built-Up 
Forums offered many points of intet 
the siding 
tractor, and the speech of Guy T. O 
Hollyday, at that still 
sioner of FHA, presented points which 
lost 


and Roofing 


est for roofing and con 


time Commis 


have not since their pertinent 
value 

Mr. Hollyday’s re 
marks, the former FHA Commissionet 
stated that FHA is not a housing ad 


better 


Summarizing 


ministration, a name would be 


THE FHA INVESTIGATION 
AND WHAT IT MEANS 
TO THE CONTRACTOR 

The FHA investigation by Congress 
and Albert M. Cole, Housing and Home 
Finance Administrator, broke on April 
12, with the accepted resignation of FHA 
Commissioner Guy T. O. Hollyday, too 
late for this publication to develop per- 
spective enough to give a full report or 
interpretation of the swiftly-moving day- 
by-day developments. However, ©. N. 
Nichols, Managing Director of the Na- 
tional Established Roofing, Siding and 
Insulating Contractors Association, Inc 
went to Washington immediately and is- 
sued a report dated April 15th, to the 
membership of his Association. 

At this early date it was too early to 
tell along just what lines the investiga- 
tion would develop. [Contractors who 
have been following their daily papers 
|} will know much more by the time this 
| issue of AMERICAN ROOFER & SID- 


the kederal Mutua ortgage Insut 
\gency. FHA ha 
30 billion dollars 


billion 


ance insured about 
reduced to 


ihbout 17 over a 19 


Guy T. O. Hollyday posed for the picture 
above while he was being interviewed at 
the NERSICA show. He was still, at that 
time, Commissioner of FHA. 


period It role makes 
ible 
put up each yeu 

\n FHA directive 


tem now 
ethical 


veal present 


Le 25% ot the ne dwelling 


units 


etting up a new 


protects the consumer and 


the contractor mcursions 


ING CONTRACTOR is in their hands.| 
Mr. Nichols, in his bulletin, stated that 
there was grave danger of a loss of the 
rights now enjoyed under FHA Tile I 
consumer credit government insured loan 
provisions. Some of the points he covered 
are examined in more detail in this 
month's “Nailing It Down” column. 

More recent reports told of the dis- 
missal of Arthur J. Frentz, FHA Assis- 
tant Commissioner in charge of Title I, 
after he had reportedly incurred the dis- 
pleasure of the investigating committee 
with his testimony that there were 500 to 
600 kinds of projects that FHA would 
approve under home improvements. 

The value of the advice offered by Mr. 
Hollyday at the NERSICA Convention, 
and the warnings issued by Mr. Frentz 
reported in previous issues of AMERI- 
CAN ROOFER & SIDING CONTRAC- 
TOR is not reduced by current develop- 
ment in Washington. Editorial comment 
will be reserved for a future issue when 
the FHA picture will have clarified. 


Interview proves he had placed 
important reforms in effect 


by the high pressure fly-by-night 
The FHA the 
customer of the details of the contract 
he has signed and gives him a four to 


dealer now notifies 


five day “cooling off’ period before 
the customer has to sign the comple 
tion certificate. 

The provisions of the housing bill 
before Congress extending home im 
provement loan repayments from 3 to 
5 years will not be of too much help 
to the average contractor, since it is 
limited to jobs worth $1500 or more. 
Only 7% of home improvements is on 
The aver 
\bout 60% of current 

$500, 25% under 
under $1500. 


jobs costing $1500 or more 
age job is $590 

loans are under 
$1,000 and 8% 


4 Major Points 


Mr. Hollyday named 4 major points 
as the essence of the new housing bill 

1. Simplification: There will be just 
Title I] the 
jumble of sub-sections and regulations 
in effect 


one section instead of 


now 


On 1-4 family homes anybody with 
good credit can borrow up to 95% of 
$8,000, old, new, or whatever homes. 
\bove $8,000 you can borrow up to 
75%, all the way up to $20,000. The 
President will have the 
The ceil 


will 


( Eisenhower ) 
right to set the exact figure 
30 ( Kisenhower set 


ing 1s years 


this ) 

2. Low Cost Housing 
tion &, will now be 
(| p to $6,000. } 


Title |, Sec 
under Title II 
To Be 


Removal of 


1 re ated 


favoritism 


Existing Homes 
Lake Vew: 
toward the new house 
Dif 


ficult in some cities to improve blighted 


+. Neighborhood Conservation 
areas. Some municipal governments 
do it the 
arounsed and the mayor really wants 


can't unless citizenry is 


to do a job. If the municipal govern 
FHA goes into an 
area thats on the way down. As neigh 


ment cooperates 


borhood conservation develops every 





Seated at the speaker’s table at the NERSICA luncheon 
meeting on the second day of the Convention, were, besides 
18 “founders,” 


Guy T. O. Hollyday, 


one is helped. The home iniprovement 


dealer steps in, and people hire him, 
as they begin to take pride in improv 
ing their local areas 

\mong other remarks made by Mr 
Hollyday in the course of an interview 
following his spee h There had been 
and to still is a 
question of whether Title Il should be 


continued 


some extent serious 


The fellow in the mortgage lending 
certainly be controlled 
better than the 
the fly-by 
night operator, because they have to 


business can 


on unethical practices 


high-pressure dealer and 


stay put to stay in business, and stay 


ing put they can be found 


Encouraging small town loans 


FHA 


(Commissioner permit charges to 


small towns 


can 


pull money into 


Seven percent of all houses 


put 
Chis 1 a 


up 


last yeat vere pre fab 


steadily PvrTOWwWING busine 


Hollyday Interviewed 


s asked and the 
Hollyday 
explain whether 
FHA paper 
hasn't been passed on to the banks? 

\. It do put 
banl Ss 

©. How protected 
from the kind of bad publicity it got 


the questior 
Mi 


en b 
you 


some ot 


answers g1\ follow 


©. How do 


the burden of 


1 
DpOTCINgG 


burden on the 


SOOT 


industry be 


will 


in the mastic siding case? 


\. The 


self pol Ing 


industry has to be largely 


Industry has to sit down 
with the banker and work things out 
Throw the suede shoe man out on his 
own 


wi rk, 


associations to do this 


It’s up to individuals and to the 


many of them past 

©. Will 
tion increased value of a modernized 
the 


banks take into considera 


“trade-in” house afte improve 
\Vhat as 
that the val 
uation of the house will be increased ? 


A. We can’t criticize 


ments have been installed ? 
surance is there actually 


the trustee of 
money (banks). The government can’t 
control their operations in this respect 
The fact that the the 
amount of FHA insurance on it a 
cording to the higher FHA 
would that the 
the 
not be 


bank can get 


valuation 


indicate taking into 


consideration of ilditional im 


provements would a problem 
The contractor can of 
that 


accepted 


course 


FHA 


mention 


his regional board has 


2) Suppose to counteract the cooling 


Built-Up Roofing 


“Cold 
widely job tested on a 
the last 20 year 
prove it to be 


Process 


\pplication has been 
national basis 


and 


factory 


ovetl records 


most sat when 
properly applied,” | 
the Built-up 
I‘lintkote Co 


well-attended 


owenson ot 
Roofing Vept of the 
off the 
afternoon 


| 


said in starting 


morning and 
sessions of the popular Built-up Roof 
ing Forum, a standard feature of the 
NERSICA Convention 

Mr 


ment of 


Swenson reviewed the develop 
cold 


followed by 


in his 
I. FF. Dittmer, 
\dministrative Assistant of the Philip 
Willis Craig, Director 

The Hot Proc 
ess section was ably handled by Tom 
Dantz of 


process segment 


and was 
Carey Co. and 
of Research at Labco 


Ruberoid, Carl Timpe of 


presidents of NERSICA, who received plaques in honor of 
their distinguished service to the organization. 


off period a bank or lender exempts 
FHA be 


binder doesn't 


itself from jurisdiction of 
cause the hi want 
FHA’s waiting period. Suppose these 
hi-binders get a five year deal from a 
non-FHA bank. Will this not lead to 
failures than on the FHA plan, 
directly as 


more 
and, an outgrowth of the 


new 


he a points 


FHA regulations ? 


1. Industry and banks that oper 
ate with FHA must cooperate 
the 
the fact that this is happen 
ing. And 
while. 


Education of dealers of 


why it is worth 


these 
the 


Education in turn by 


same ethical dealers of 


public they deal with 


Forum 


Barrett, Ted Lyons of Johns-Manville, 
and N I: 


Going back to the early 


Brown, Certain-teed 
1930's, 
his company 
with the cold 
process brush application in the South 


Mi 


Swenson showed how 


began experimenting 
weather 
He re 


viewed the experimentation with satu 


ern states where hot, humid 
made life difficult for roofers 
rated felts, cold cement and pre-treated 
felts and the findings that the lattet 
gave better bonding qualities 

Some of the difficulties encountered 
in the experimentation with felts and 
felts 
how to 
the felt 
bond estab- 


where how to 
flat to 
amalgamate the cement 

get the 
lished in a time period of 30-40 minutes 


cement on make 


lay avoid curvature, 
with 


coating, how to 





A portion of the Luncheon crowd at the Convention, with some of the “founders” 
who received plaques, visible in the background. Seated at the speaker's table, the 


following distinguished roofers, most of them 


Directors or Past Presidents of 


NERSICA are recognizable, from Left to Right: Messrs. Randall, Rex, Griffiths, 
Marshall, Romano, Kahn, McRae, and Olson 


and not before and how best to 


out air por kets 
that 


trowel ap 


He revealed that they found 
fibrated back 


plied or spot poured, combined with 


cut cement, 
would 
the bonding action between a 
felts 


a brushing out process, start 
double 
layer of 

Research on coating began in 1926 
1927, or 


emulsified asphalt 


earlier, he said, to find an 
bare 


this 


available for 
the 


research was cold asphalt (clay 


coating. One ot results of 
emul 
sified in a 


water suspension 


Cold Process 


In covering the cold process appli 
cation Mr 
Felt can’t be rolled into hot bituminous 


Swenson made these points 


it must be cut into 12’, 
flatten 
poured, 


coating agent 
18’ lengths 


cement 


and allowed to 


must be spot not 


brushed it should be out 


dragged 


for an even film of with a 


Felts 
and allowed to set for 


spread 
cemented in 
30-40 minutes 
a wide stable broom is most 


trowel should be 
effective 
in brooming air pockets out of the 
surface; the top surface of emulsified 
cement should be broomed out with an 
18-24” wide floor broom, dipped in 
water to avoid tangling asphalt in the 
bristles 
Continuing, Mr. Swenson declared 
Emulsion should not be applied when 
rain threatens as it needs over 24 hour 
to dry out or when the temperature 
dips below 50 degrees F. to avoid 
freezing the water content of the coat 
ing 
cement 


In conclusion, he said that a cold 
spray for a top surface could 
be applied successfully with the proper 
equipment 
of sufficient pressure 


compressor, hose, and gun 


The value of know-how and good 


sized by Mr 
1wnore cold 


mn hot,” 


or} manship were empna 
Dittmer. “A 


rooter cant 


ocess and concentrate 


just 
( old 
Hot, it does not 


! Process 


said, implements 


par 


audi 


surpass it.” Of 


oa | 


capacity 


ilar interest to the 


ist of do’s and 
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Helpful hot roofing hints he passed 
included the statements: the 
roofer should only mop hot bitumen 
over no than two squares of 
rooting for best adhesive qualities ; the 
workman should protect the under- 
laying waterproofing membrane if there 
is to be a delay in covering with felts. 
Qn the latter point he said, “Vapor 
barrier efficiency 


along 


more 


from 
pinholes or excessive wear, so pro- 
tect the membrane.” 

Mr. Lyons spoke of the recent dis 
astrous GM 
that 


is destroyed 


Livonia and said 
housekeeping, 


fire at 
poor ventilation 
and engineering were the major causes. 
“If they had ventilators with fusable 
links of 400 or 500 degrees,” he said, 
‘It would have prevented the building 
1800 


under the roof.” 


up of an degree temperature 


“The fire is not going to change 
SOP of 


the Built-up Roofing,” he 


continued, “but we might try to find 


z= 


above: 
Right: 


Left, 


Forum. Carl Timpe of Barrett 


Elmer Dittmer of Philip Carey addresses the Built-Up Roofing 
speaks at 


the Forum, as Tom Dantz, 


Ruberoid, and Ted Lyons, Johns-Manville, look on. 


ts in cold pro rot listed 


| Mr. Dittmer 
reit not 


ying 
said 
over 1S’ 


flat for four hour Don't embed felts 


too soon: Don’t thin adhesives they 


balanced formula: 
Don’t 


are the results of a 
Do nail 144” per foot use in 
sulation when weather doesn't permit ; 
Don't felts 


use saturated 


“Recommended Prac 


industry, Mr 


maintained, “The industry 


Speaking on 
tices” for the rimpe 
Ss reputation 
for technical knowledge should be 
labor 
to the 
fullest when they understand the prob 
He declared that an 
the 


to maintain quality work and keep to 


passed on to the workingman : 


is only too willing to cooperate 


lem educational 


program 1s ol utmost importance 


manutacturer s specifications 


a material more fire-proof than asphalt 
and a better vapor seal than one im 
pregnated with asphalt.” 

The value of mechanized operations, 
leaning heavily on power 
pitch and asphalt pumps, and powers 
hoists were emphasized by Mr. Dantz 
revealed that labor 
costs were very high, some roofers 


scrapers, 


as he although 
were content to make manual laborers 
out of skilled He discussed 
several of the job-tested mechanical 
aids and showed where they have saved 
time and labor on acural job sites 
He compared modern equipment to 
equipment ago 
marked the improvement 
then. 

Charles N. 


workers. 


used ten 


vast 


and 
since 


years 


Griffiths, Binghamton 
(Continued on Page 24) 





for May, 1954 


The entire roof of the large college building shown here, 


has been applied with the 


new 


shingles, probably in a wood embossed design. 


shadow-line aluminum 


Aluminum shingles now have 
shadow lines and wood design 


now 


in individual 
shingles with dee] » shadow 


A LUMINUM shingles are 
being produced 


lines and 


wood grain embossed or stipple em 


bossed designs, 


dential 


for application to resi 
housing, particularly on the 
steep o1 slope root 
These 
recently marketed by 
Metals (¢ and the 


for applying them 


type of construc 


tion types of shingles have only 


been Reynolds 
ompany speciiications 


were only released 


a few months ago 


The new aluminum shingle in full 


size units provides a nominal coverage 


of 8” x 1414” he half shingle cover 
age is 8” x 714”. The accessories avail 
able include an eave starter, gable 
starter, formed valley, 
wall flashing, sick 


aluminum 


ridge cap, and 


vall flashing and 
nails 
Che most MmMportant advantage which 


an applicator can offer to a 


building 


owner in selling an aluminum shingle 
freedom 


With 


Usaye 


root 1s trom normal mainte 


nance proper application and 


normal 
] 


these shingles should 


1 


ist the ite f the building to whicl 


applied iccording to the manutacture 


Right: This recently modernized and im- 
proved home has been roofed at two 
levels with the new shadow-line alumi- 
num shingles. 


The 
under a 


shingles are sold by Reynolds 
standard protective 


which indicates that they are 


clause 
warranted 
to be sound and of good workmanship 

Many have applica 
tions of aluminum shingles, and manu 


homes already 


facturers state that it is equally satis 
factory for re-roofing or for application 
structures 


to new Cost of the product 


limits it to middle class and high value 
homes. There is a large market here, 
and also in institutional type structures 
From the and heat re 
flectivity standpoint the product offers 


unique ad 


maintenance 


intage lhe material 1 


Ni LAY Penn em cata 


lire resistant and offers excellent 


pro 
tection from flying brands. 

One of the traditional problems 
encountered with aluminum shingles of 
conventional design has been the pos- 
sibility of denting during application. 
rhe appear to have 
solved this problem in this particular 
with 


manutacturers 
case a design which allows most 
of the individual shingle area to lie 
in direct with the roof deck. 
lhis enables the shingle applicator to 


contact 


walk over the shingles during applica 
tion without major danger of denting 


(Continued on Page 36) 








Sideline: hardware; it sp 
success for young roofer 


= 


The theme of “success” is carried all 
through Bill Reid's promotion of his com- 
pany, as shown in the newspaper ad, 
above right, and his store front, where 
he is standing. Note the emphasis on 
hardware. 


Success 


REID, 29-year-old owner ot 
Memphis, 


from the 


Roofing Co., 


‘Tenn., learned about roofs 
ground up 
tively 
ludders to apply tar and gravel on root 
for his father William L. Reid, St 
who began Success Roofing Co. a de 
ago Bill 


with the asphalt, squares and bucket 


both literally and figura 


From terra firma he climbed 


ade Before was grounded 


he was off in the “wild blue yonder 
as a crewman with a bomber in Work 
War Il Sort ot 
yato the air for 

™ And 
retired, and my 


Monroe | 


spend 


out-of-the air, and 
this young 
that my 


veteran 
father ha 
Mrs 
othce, 


now 
sister, Kati 
running the and | 


most of my time talking, 1 
that 


trade-winds’,”” pointed out the smiling 


could be said I’m now ‘in-the 
business executive 

William L 
apprentice, tor 
father’s 
put 
and 


the business 


young 

Truly, 
an apt 
with his 


Reid, IJr., 
alter 
roofers ior a 


was 
working 
yeal 
his father him out selling and 
1951, turned 
over to him. It was at 
this time that Mr. Reid, Sr. had his 


daughter take charge of the office, and 


estimating, then in 


the detail work of the hardware stor 
operated in connection with the roofing 
concern, Bill, Jr. feels that his father’s 


By D. SPALDING 


methoe ere thout fault 
Ill, now 


j old ljoug il | to have 


} 


him wCOTIM 


The only roonnyg 
y 


m the job. Not only is it the 
how: but the 


how to 


only 


vay to learn the knov 


only way to know bid and esti 


nate on iobs idded the wher ol 


ooting C« 


SETTLES SESTH VST PVT 





Bill's sister, Mrs. Katie 
with him in the business, 
for him. 


Monroe, active 


runs his office 


Chi mid 
hailed into 
though the 


out roonneg firn 


literally business 


pring hail torn ol 


vas most disastrous for early gardens 


in this southern area, as well as win 


dows, and roof 


( pellets of plum, apple, 


nd grapefruit size came down with 


force) it pitched Success Roofing Co 


into a successful beginning To be 


sure, its founder, William L. Reid, Sr.. 


was a roohng man ot experience and 


character. so the new customers sent 


by nature’s tricks became permanent 


ones, and far-reaching advertisements 
for the firm 
in addition to residential 


at 
Now, and 
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SERVICE 
for Homes and Commercial 
Buildings PHONE 39-1212 


SUCCESS 


ROOFING COMPANY 


1441 8B. Bellevue, Memphis, Tenn. 











commercial roofs in Memphis on the 
Mississippi River, the company invites 
business from a 200 mile radius of the 
city. Success has successfully applied 


bonded roofs on churches, factories, 
shopping centers, and schools in Ten 
nessee, Mississippi, and Arkansas 
Within the past the firm 


has made a specialty of built-up roofs, 


five years 
which are enjoying an ever increasing 
demand in this section. The company 
is soon to begin on a 520 square job 
for William Carter Manufacturing Co., 
Senatobia, Miss 


Conditions of Nature Help 


Just as his father was able to turn 
'44’s hailstorm to his advantage; so is 
the son turning the drought of ’53 to 
the success of Success Roofing Co. 
Like most of the middle of the U. S., 
the states of Tennessee, Mississippi 
\rkansas, suffered one of the dri 
hottest record. 
In Memphis territory there were prac 


no fall rains until late Novem 


and 
est and summers on 
tically 
ber, and this after a rainless summer 
However, once these rains came, the 
business for Success came showering 
with them. 

“The extremely hot, dry weather 
and 
bad 


caused considerable drying out 


cracking of roofs it was too 


most people could not be convinced 
their roofs were bad until the fall bad 
weather came and even yet most 
of this damage hasn't been discovered 
continued Mr 


“If there was just a way to con 


by property owners,” 
Reid 
vince property owners their roofs are 
good, 


but there 


in bad shape when the weather is 
so we can work on them . 


26) 


(Continued on Page 





PS | 


two more best selling r 


\, ChromaJex colors! -=' 
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..- AND SEAFOAM 


DESIGNED TO SELL ON SIGHT. Gold Bond leads eg more profits for you. Big, color 
again with two new Asbestos Shingle colors... beautiful Wht ful national advertising in leading 
Holiday Blue and Seafoam Green! Selected by color HH magazines help pre-sell your cus- 
experts to meet today’s style tastes, these colors will Li } tomers on the Gold Bond name. 
sell on sight. Now you can offer prospects seven smart TheGood Housekeeping Guar- 
colors...plus white. Satisfies every customer taste. anty Seal is your prospect's assurance of dependability 


SEALED IN WITH SURFASEAL. Chroma-Tex colors 


are protected against rain, dirt and grime by exclusive 


and quality...gives you added prestige. 

Puc all these selling features to work for you. Hop on 
the big Gold Bond Color Wagon today. Write National 
Gypsum Company, Dept. AR-54, 

SALES COME EASIER with hard-hitting Gold Bond Buffalo 2, New York, for free prod- a. SPS 
sales aids. Handy sales kits, direct mail cards and many uct samples and ideas that will Good Housekeeping 
other free merchandising tools will mean easier sales — produce sales for you. Ls soveannne 


Gold Bond 


Wood Grain Chroma-Tex Dutch Lap Hexagonal Corrugated Pliaboard i ’ 
Siding Siding Roofing Roofing Sheets and the line that Ss 


Shingles Shingles Shingles Shingles Permaboard 


Surfaseal. Homes stay new looking for years. 




















easiest to sell 





NATIONAL GYPSUM COMPANY ¢ BUFFALO 2, NEW YORK 
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Carefully applied siding is its 
own salesman for more jobs 


| tp RECENT months we have read 
reams of comment and yards of 
pointing to 


statistics a big boom in 


the remodeling and home moderniza 


tion market. It’s already “coasting 


along at a clip estimated, according to 


the expert you prefer, at somewhers 
hetween 7 and 12 billion dollars a year 

\ big push for an increase in mod 
activity provided in 


ermization Was 


President Eisenhower's message t 
Congress in which he advocated raising 
the loan limits on F.H.A. Title I con 
tracts from $2500 to $3000, extending 
the repayment time tor home nnprove 
loans trom three to five 


ment yeat 


and allowing mortgage imsurance on 
95 per cent of the appraised value of 
older 


We're assuming the President's pro 


homes 


gram will be approved eventually. Bu 
even if it isn’t, there’s another power 
ful force behind the remodeling boom 
Manpower hasn't been available since 
the beginning of World War IT to take 
worl that 


care of the modernization 


) DON'T 





By R. G. BREEDEN, JR. 
Secretary-Manager, 
Insulating Siding Association 


should 


the shortage of 


have been done 


materials and man 
\ftet 
shortages ol 


fact that 


oce upied 


powe! brought on by the Wal 


the war, it was again 


materials coupled with the 
most of the manpower was 


vith constructing new homes 


Much Work Deferred 


\s a result, much of the work on 


modernization ha been deferred, de 
ferred to the point that it must be done 
thousand of homes will 


mon Of pass 


nto the limbo of sub-standard housing 
We're concerned primarily with see 
& that the and siding 
ets its full share of the 

virket 
hould get attention 


roofing industry 


remodeling 


] 


Certainly. roofs and sidewalls 


ilmost before any 


er part of the house 


Left: The 


window 


new siding was applied. Below: 


Our industry's share of the remodel 
ing market should be at least 20 per 
cent of the total, and if that total is 
ten billion dollars or more, figuring 
conservately, we're shooting at some 
billion worth of 
for this year, and probably more in 


two dollars business 
years to come. 

Siding application is 
sales effort. A satisfied customer, one 
that brag a little to the 
neighbors about the siding job you do, 


part of the 


will even 


is one of the best salesman you can 
So it’s important to do a satis 
factory job, taking care of details which 
may seem trifling to you, the expert, 


but which loom very large in the mind 


have 


of the home owner 
Study Condition of Building 


In pricing a siding job to your 
customer, you should study the condi 
tion of the building and determine how 
much repair work should be done be 


fore the actual application of siding 


DO ) 


frame should have been straightened before the 


Furring strips are used successfully 


to cover an unsightly foundation and to hide the fact that the founda- 


tion line is not straight. 








Above: Peeling paint sometimes indicate 
there’s moisture condensing in the walls. 
Furring strips may be advisable to pro- 
vide vent for moisture to escape. Right: 
Terrain and shrubbery sometimes ob- 
scure the fact that the foundation line 
on an old home is not straight. 


starts. There's no percentage in mak 
ing a quick profit by applying siding 
over a that isn’t structually 
sound. You'll get the quick profit, but 
you'll also get 


house 


an unhappy customer 
and the reputation of your business will 
suffer far out of proportion to 
have 


should be 


any 


profit you may Let’s 


what 


gained 
consider done 
Preparation 


All foundation 
plates should be made 
nailed if 


timbers, and 


sound and re 


studs 
necessary before application 
of siding begins. Old siding or sheath 
ing which is loose, warped or rotted 
should be You 
know minor 


replaced or renailed. 


from that 
bre ken or 


they are 


( xX pe rience 


decaved spots, as long as 


dry, need not be repaired, 
if there is a firm nailing base. 
For best appearance wood trim and 


other exposed should 
be painted before or shortly after the 
siding is applied. Make certain the 
ends of the ladder that go against the 
building are 


wood surfaces 


wrapped when painting 
after insulating siding has been applied 


When To Apply Furring 


Over brick, stone and masonry walls, 
furring strips must be applied before 
the siding is installed. The strips 
usually installed vertically, on 
eight centers, with 
strips being used where 
needed to 


are 
inch additional 
they are 
back up Cut nails 


joints 


are used to hold the furring strips to 
the concrete, stone or brick surface. 
Ordinarily, furring strips are not 
needed over wood siding except where 
horizontal joints fall in the valley of 
beveled siding. However, condensation 
has become an increasingly bothersome 
problem. You should analyze living 
conditions in the home with the pos 
sible thought of using furring strips, 
even on a frame 
strips, 
which 


house. By using 


furring you provide a_ vent 


through moisture 
If the family is large — with 
lots of shower bathing, cooking, laun 
dry work —and the home has storm 
windows, you can be on the alert for 
signs of 
the winter 
obvious clue, of course 


exce can 


escape. 


condensation 
windows in 


Moisture on 
the 
Peeling paints 


time 1S 
another one, 
On Frame Houses 


Rather than use furring strips on a 
frame house, it is desirable to 
install a vapor barrier on the warm 
side of the wall, but this is seldom 
practical in an existing building. So 
furring strips are usually the practical 
answer if condensation is a problem. 

If the building has lots of that fancy 
“gingerbread” trim that people doted 
on in the gay nineties and early 1900s, 
you can be sure that most of it will 
have to come off 


more 


Otherwise, the job 
won't be one you'll be proud of. The 
trim will look out of place next to the 


modern design of the siding. And 


* TAKE NECESSARY STEP 


there’s always the danger that moisture 
will leak through the trim and _ get 
behind the siding where it can cause 
serious damage. 


Inspect Building Carefully! 


\fter you've checked these prelimin- 
ary features of the job, you can turn 
to some of the more “serious” problems 
you may encounter — and that’s not a 
joke. A building that is out of plumb 
can bring you a lot of installation head 
aches unless you make proper allow- 
ances before the job starts. So it’s a 
good idea to at least take a walk around 
the entire building. You can usually 
tell with a visual inspection where the 
foundation line isn’t quite straight, 
where window and door frames are out 
of true with the rest of the building. 
Sut if you have any doubts, you'd 
better spend a few minutes working 
with a line, level and ruler to find 
out for sure what the problems are. 
You may even decide to run a chalk 
line completely around the building a 
few inches above the foundation line 
to see where the building sags. Then 
when application starts, it starts with 
the first course of siding low enough 
to cover the sagging. But it’s best to 
know ahead of time. 


Use A Level 
Window frames, door openings, trim 


and other material to be left 
(Continued on Page 29) 
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LISTEN, yes, but also STOP, 
ask key questions, and LOOK 


Y Sales Manager 
had spoken to 
front of 
shut 

looked at me 
then 
matter, 


Mike MeGurl 
But | 
my 


me just 


sat in him with mouth 
firmly 
He 
moment 
“What's the 
got your tongue?” 
I decided to “Not at 
all, master. I’m only out to show 
that I can be ; 


“So 


quizzically for a 


and burst out with 
super salesman 
cat 
answer him 
you 
1 good listener.” 

say that 


~ oo people a rooting sale 


about 


cle sk, 


By BILL SHEPPARD 


man should be a good listens 
I’m a good listener. So 
loo darn often nothing. I h 
troubles 
start-the 

placed both his 
head 


qui | 


problems and 
what | want to hear is 

Vi ike elbows 
bowed his and 
hands 
ropped red hair 


| ook, 


ave a jerk on hi 


silver tongue 


with 


T st) 


what happens ¢ 


Cal all 


when 


vork 


on his 
both 


close ly 
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BY 
CURVING THE EDGE OF THE % 
ROOF UPWARD A LITTLE THE 
COULD COLLECT RAIN AND 
DIRECT IT TO FILL CISTERNS. 








hundred and fifty dollars worth of 
sales advice for nothing but I’m going 
to give it to you anyway. 
He snorted. 


listener is a 


Good lis 
“Sure, 
fine 


tener !”’ being a 
thing for an 
ambitious roofing salesman to be. But 
what counts isn’t how wide open his 
ears The important thing is what 
he listens to.” 

Mike got up his desk and 
began to pace up and down the room. 
| settled myself a little more comfort 
ably in my chair because I knew I had 
him going. 


good 


are 


from 


Ask More Questions 
“Son, my message for today is this: 
salesmen don’t ask 

It’s by asking questions 

and then listening that your ears can 


roofing enough 


questions ! 


make money for you.” 


“If you don’t run your demonstra 
tion with the homeowners,’ Mike went 
“Why they’ll be get into 


all kinds of discussion that doesn’t have 


on, sure to 
anything to do with the reason you're 
there. They'll talk 


buy roof 


bad-times, 
hold - out 
when you want the talk 


about 
can't now, will 
another-yeat 


to be positive, not negative.” 


Mike flipped his lucky silver dollat 
in the air and caught it 
right in feeling 


“Now you're 
that the demonstration 
shouldn't be run by all the 
Mr. & Mrs. Prospect should 
be given a chance to talk, all right 
What they should talk the 
answers to ‘guiding questions’ you put 
to them 


you doing 
talking 
about are 
The secret of getting the sale 
locked up in the 
The key to the lock 


is smart questioning by the 


1s often prospects’ 


minds or locks 
sales 
find 


babbling on 


salesmen never 
they 


man. Too many 


the key because are 
about their products without stopping 
find the key 
for it with 


a path to it.” 


unless 
that 


You won't either 


you hunt questions 


will clear 
He came over and sat on the corner 
34) 
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March Contract Awards 
Smash All Records 


Reports t contract awar March for 


future co I 0 1 the months ahead 


j 


mashed dodge 


Corpora 
thems eeninenncea’ ently in stating the final 
sag Bers inal previously announced 
Vhite House and 
panv economist 


east of the 


TOTAL CONSTRUCTION AWARDS ] 

SET NEW RECORDS 
Dodge Reports of Contract Awards in 37 Eastern | 
States Show First Quarter of 1954 ot All- Time 
Peak, Running Well Aneod of Lost Yeor 


20r 














Source: FW Dodge Corporation 


Marcl 
high T 
history: March rounded ot ‘ = 
quarter in the hig! 

ere set for March at ( he first quartet 
in each ba idential, resi 
ential, and pul ork ul utilities 

\lso, marc! t event 
of the past 
the respective 

It hecarn 
that the trengti 


Reports total 


that peri or adowed a great 


during 
height of " jot ivity during the 


first quarter ported April 6 
the ¢ rti nf ot mwmerce ala 


ice cChairn 


Asphalt Roofers Bureau 
Elects Faulkner Chairman 


Ez ( Faulkner, executive vice-pre ident 


f the Lehon Company ig vas elected 


chairman he be f governors of the 








NEWS 


of the 


th 


On 








Philip ¢ 
Company, Cincinnati 

W. R. Wilkinson, v) re 
Johns- Manville 


re-elected vice 


president of the Manufacturing 


ident of the 


Corporation ew York. was 


chairmat f the hoard of 
governors, and E. | imberlain vice 
president of Bird & Sor Kast Walpole 


Mass., was re-elected treasure 


Ruberoid Appoints Muir 
To Head Public Relations 


The Ruberoid Co ha 
to be the 


pointed Ros | 
Mut corporatior public relation 


director. Formerly, the company 
nutsice 


Before 


retamed an 
agency 

joining Ruberoid, Muir was semior 
Magazine of Bu 1 
1ESS \ veteran of World War II, he Vas 


educated at Colby College ind 


associate editor ot Forbe 


Columbia 
University He is n eadquartered at 
\ \ | 


Rubheroid executive office 1 r Yor 


Halperin Named V-P 
Aeroil Products Co., Inc. 


JOSEPH HALPERIN 


Mr. Joseph Halperin has been named 
Vice President of Aeroil Products Com- 
pany, Ine. He continues in his present 
position as General Manager as well. 


Kaiser Aluminum Appoints 
Building Products Assistant 


Homer D 


assistant 


Sullivan has been 
manager of building 


\luminum and Chemical 


appointed 
products for 


Kaiser Sales, Inc 


HOMER D. SULLIVAN 


Headquartered in the 
(seneral Sales office in the 


Aluminum 
Palmolive Build 
Sullivan will assist in the 
upervision of the building products depart 
ment and the sale of 
Sullivan joimed the 


Kaiser 


ing, Chicago, 


building materials 


Kaiser Aluminum organ 
building products 


the Chicago area in 1947 


ization as a salesman in 


. ‘ 


Rector Mineral Moves Office 
Mineral 


Rector Trading Corp. has moved 
its offices to 551 Fifth New Yorl 
17, N. ¥ The Import-Export firm wa 
located at 16 East 43rd Street in 
the same city. The announcement was made 
public by the firm's Hugo H 
Stern 


\venuc 


formerly 


pre sident 


* * * 


Celotex Holds Sales Clinics 
For Wholesale Distributors 
\ series of Sales Clinics for the 
of wholesale distributors of Celotex Building 
Products is that 
throughout — the 


salesme 1 


he ng ¢ onducted by 


executives im key 


firm s 
cite 
country 

W hile 


theme of 


hetter 
these programs 
territory management, sales 


central 
the ubjects of 


salesmanship is the 
objectives sched 
ule planning, advertising, merchandising and 


customer relations, are covered 
\ll company products, 


tions to the 


addi 
are on display during 
Clini ; 


including ne 
firm's line 
the meetings The programs covet 
entire day and each sale 


clusion of the 


man, at the con 
program, receives a certificat 
attendance 

staf 


executive 


attesting his 
The Clin 
Celotex 


consists of the following 
E. ( Rautenberg, EF. | 
(Continued on l’age 3) 





Look what we got since our Daddu 


NEW COLORED 


With ex : 
clusive n 
Ce ew deep- 
ey eer eae eae ep-tone colors and ed 
ple tely diffe rent glaz ceramic surf th 
ace that’s w 
ashable! 


t 
hat ae unfading! ¢ olor } the only rlaze d ashe 
s asb 
that have depth ar an siding with dee 
} 1 and character 1 lik deep, rich mod 
inlike any 5 ’ ern cok 
vou ve eve rs 
er seen bef 
efore! 


"Your siding sales 


i reall RS 

will really A / Zi 
jump Ta' J \ 

when you show these rich, 


deep 'n mellow 


CAREY CERAMO COLORS! 


@ CERAMO CONGO BROWN 
@ CERAMO GRANITE GRAY 


e CERAMO SHERWOOD GREEN 


And don't forge +! Famous 
Ceramo White white! than tine 
white paint by a tual laboratory 


tests! 











began gollin’ 


CERAM 


“Your prospects will fall in love with Ceramo” 


Carey White Ceramo siding has long been the World’s 
standard for quality, durability and beauty in white 
sidewall materials. And new colored Ceramo offers the 
same proven advantages that made white Ceramo 
famous: Resistance to fire, insects, weather, dirt and 
grime, stains... A glazed ceramic surface that’s 100% 
washable. Plus unfading, lasting colors that are baked- 
on as an integral part of the ceramic surface. No won- 


der folks can’t resist Ceramo for their homes ! 


“Cut out this coupon 'n mail today! 
YOU'LL BE IN CLOVER WITH NEW COLORED CERAMO” 


The Philip Carey Mfg. 


LOCKLAND, 
CINCINNATI 15, OHIO 


in Canada: The Philip Corey Co., 


Ltd., Montreal 3, P.Q. 


SERVING HOME, FARM AND INDUSTRY SINCE | 673 


Let Daddy tei] you a few 
reasons why sellin’ Ceramo 


isa Breeze!" 


"t bur n, 

aze. (Wood 

no lire-resistance: 
at only 1200°F.) ' 
lime nabtet Should dirt 
ities gon “ty stains soi] Cerar "s 
hold yea —uee, a cleaning with } mr 
tee rgent and wate inte 
tech seer er will reney its 


Ceramo isc 


im melts 
£rime or orc 


Clor-rich! (. 
1 depth. 
‘eak. And 


( ramo’s 
. 


ramo colors 
I ley’re not 
they’re un. 

exclusive 


fading, to 
glaze, “Ceramic finis} 
Ceramo N 
ac tually Pays 
upkeep and m 
nhown to you 
sistance melts 
Ceramo 
Made of 
takes bro 
Stride. Ac 
as the yea 


aintenance, \ 
r pros ICC 
away hse 
Won't Warp 

asbestos and P 
ling sun and 
tually gets }; 
Ts roll by. 


ASBESTOS SIDING 


Fast, easy application assures high profits 


fact 
ts and sales re. 


Shrink or Curl! 
ortland cement 
pea rains in 


arder ang stronger 








You can quote a Ceramo job with full assurance that 
Ceramo’s ease and speed of application will provide 
real job economies, full profits. And your customers 
will like Ceramo’s beauty, freedom from maintenance 
and painting expense. So don’t call on another siding 
prospect until you call for complete information on 
new Colored Ceramo! The coupon will bring you 

literature and samples. Mail it right away ! 
Pe Ceo eae eo Te 
Ceramo in Color 


THE PHILIP CAREY MFG. COMPANY, LOCKLAND 


Cincinnati 15, Ohio 


Department ARS-5 


Rush me all the facts about new 
Corey Colored Ceramo! 





Have your Representative call! 


NAME 
COMPANY 
ADDRESS 


CITY STATE 














AMERICAN ROOFER 


WHAT'S NEW? 


Equipment—Booklets—Practice—Materials 


Wood-Grained Siding Automatic Temperature Glass Fibre Mat 
\ new extermrt iding material ha " Control One of the \ developments in roof 


introduced by the Badgley Corporati aintenance techniques is the application ot 
\ 


Known as Aluma-Shal product entire ' ‘ ire ' flexible glass fiber mat, “sandwiched” he 


is manufactured in 4% } one p | tro ro ' fey f n ¢ tween three layers of asphalt emulsion 


, sccording to The Tremco Manufacturing Co 
achieve the appearamn or : vood-f t eta t t iting he 


has an aluminum face 
application is known as the Roofclad 
hingle and then cov l ith ; inige oe ‘ ‘ e tempera Roof Protection Systen 


says the manufac 
bal ed-on popular color re et 4 ro sures 


and is particularly recommended for 
Its application to ne —— ealing and preserving “alligatored or 
old homes, farms and industrial buildi hecked coatings. The inorganic glass fiber 


are particularly note we } in that the 1 ‘ . nt ‘ , ' { at cannot rot, according to the manufac 


lation time required 1 e-thire that ~ ‘ ’ | , turer and offers the advantages of flexibility 


other siding product every direction and exceptional tensile 
trength 

Because the emulsiot Cal he either 
rushed or sprayed, and the glass fiber mat 
" out smoothly and easily, the systen 
aves time and labor cost, say the manufac 
turer 


Extra-Wide Ladder Scaffold 


new extra-wide Aluminum = Laddet 
scaffold for maintenance, re-lamping and 
llar operations has heen developed by 
The Patent Scaffolding Co Ir 
Quickly assembled from easy-to-handk 
iluminum alloy components, the new ladder 
caffold gives added stability because of its 
16” width. In addition, it serves as a base 
tor Fold-A-Way Scaffolds clearing ob 
tructions up to 410” high by 5’ wide 
lechnically, the materia 
weather and water proot, tit 
proof, and rot and vermin pre 
lating qualitic are exceptional 
that the material is produced 
inch insulite backing board 
ince no separate undercour 
is relatively simple to insta 
Some of the other feature 
are the straight-line interloc! 
liminates all plumb lines ex 
first course, thus no fac« 
provides a 54” deep shadow 
for extra architectural beauty 


Packaged Metal Louver 


Now accepted by trv Southwe 


building construction field and 

in builder contractor througho 
United States sal feather 
packaged metal louver eveloper Clearance is achieved by moving Extra 
Louv-r-Pak Company ese attic Wide Scaffold braces to the upper thre« 
come in 20 sizes, witl rungs, as shown in the photograph, and 
erecting a 4’6” wide by 6’ long “Fold-A 
hese attic ventilator ign { If further information is desired Way” 
provide builders with max ventilati about articles appearing in the 
and weather protection in me } pages of AMERICAN ROOFER & 
unit. Other features includ amet Siding Contractor send a card or a 
and on-the-icb site storing. smooth mou letter to the editorial department, iter stamserd minor modiGcations have heen 
attention, Mr. Fred Feder, 425 4Ath . 

Ave., N. Y. 16, N. ¥ — 


ladder trames tor the basic unit of the 


are easily installed in five 





intermediate section atop this assem 
sly The same 5°10” x 5’ clearances are 
obtained by using the product as a base for 
he company’s Aluminum Sectional Scaffolds 


flashings, easier and 


greater rigidity and overal 














caffold are 6’ higl Intermediate and ex 


tension sections ; 5'4” and 4’ high respec 





tively Braces provid spans of 6’, 8’ or 
10’, with clearances up to 5'10” by 9’ wick 














Pocket Calculator 


Operating like a ide rule, but reading 
like a_ table tl I Morton's \rea & 
Volume” pocket vile calculator gives areas 


or volumes to the nearest square foot. As a 

















result, the user can obtain quickly the areas 
of walls, ceiling floors and windows. In 
addition, the device reduces the time required 
in determining the cubic footage (volume) 
of a root 








os — IS GENUINE 
o—-——__ - BRICK IN A BETTER FORM 


2 ——r- EASIER SALES AT GREATER PROFITS 


Quikbrik can be applied to any type of con- 
struction in less than half the time of common 
brick veneering at a fraction of its cost. Profit 
wise, Quikbrik is by far your best deal and 
it’s easier to sell... Nationally, dealers have 
proven Quikbrik makes more profit with less 
sales effort, for every home owner is a poten- 
tial Quikbrik customer. 


NO “CUT THROAT” COMPETITION .. . Quikbrik 
is a prestige product and will lift your or- 
ganization from the field of stiff competitive 
bidding ... If you have never handled a non- 
competitive product, you'll be amazed at the 
Quikbrik Profit Potential. 















































STAFF OF TRAINING EXPERTS to help you 
establish a profitable, going Quikbrik business 
. We maintain a large crew of men. They 
know Quikbrik from the wall out and are 
available to train your workmen to do an 
efficient job. 









































The Quikbrik dealership in your Territory may 
still be available . . . Write direct for information. 


window 
under the other 
of the calculator al aa { 
(An external  % 
runner 1 ed in finding vo s. The floor 
area 1 set und rrow ) the back of 


he calculato nd ther h user read 








lirectly on the me li volume in cub 
height 

ppeatr along the 

) inches in size 


last 


Structural Panel 

\fter ontl ) ) nt, testing and 
roductiotr ns machine turning out 
\merican ranslucent Structural Panel for 


\merical W indo . ompany ub 


ent tructural 

uniform thicl 

throughout it 

cross ction and with uniform mat 

ting thickness Previr y, manufacturet 

have had difficulty in maintaining standard 
in these respects AMERICAN CEMENT PRODUCTS 
Widths up to 48” are standard, with sizes 
" ~ 7306 PURITAN DETROIT 38 MICHIGAR 


le 
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NERSICA Convention: Business Management that can be done by his firm to im 


(Continued from Page 12) prove a house, and thus increase the 
am manavemen Der willing 


Slag Co., Binghamton, N. ¥ Wi ; I taal ie i , : volume of the company’s business. We 
ab'e moderator for all the four sessior evitiol hs ee ba, 5 are in a period of time, he added, 
and conducted informative questio th “ae a when it is necessary for all dealers 
and answet yx riods between the aud 11 a. eee Be 8 c to sell more services Che big question 
ence and the panel of experts at th AP Rin is, he asked, “Are you equal to the 


close of each session task of enlarging services?” 


te ey ht a ND BUSINESS Williams Elected President 


The forum on Sound Business Man 


agement at which Dr. Charles Reit During the business session of the 


“senate \ssociation members E. F. Williams 
s elected President of Nersica for 

1064.66 » the en : . 
Reitell urged dealers to make a jol 1954-55. He has long been a director, 
thi a committee member and council 


spoke was heavily attended 


ing costs in business procedure, D1 r: 


ticket for every job they sell. On 


ticket should be written all costs di leader He is a veteran of 33 years 


rectly associated with the job, includ - the roohng and home moderniza 
tion business and heads his own firm 


ing materials, direct labor, salesman a 
in Syracuse, N. Y. 


share. These direct charges are sub 

tracted from what the dealer get for \t the huge luncheon on Tuesday 
> . : . 2. =e - nes 

the job. This said Dr. Reitell is the Mr. Reitell emphasizes a point during his March 23rd placques were presented 

cue to control a business Direct straight -from-the-shoulder off-the-cuff to founders and past presidents of 

What address on sound business management) Nersica. All in all the 1954 Conven 


charges deal with a specific job at the NERSICA Convention. ; 
is left of the sales price pays for the tion was the biggest and busiest show 


fixed cost of the enterprise All too often, they do not look tor in the history of the Association 

Dr. Reitell said that what we have in ind new markets. Seldon A complete separate report on the 
today is not just a new look or nev do they consider re their company Office Management Forum and other 
life but a new era in management and « x<pand. The good sales manager, aspects of the show will appear in the 


selling The need ts tor good selling eitell said. v t all the thing June issue) 


ree RECOAT sive 
protection 


led with f 


> Fl 
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STREET, “a! ron Rouge 2.4 
METAL SURFACES pects Ramee, ee 8. 





for May, 1954 


50 Years of Quality 


Stressed In Firm's PRES STITE 


Newspaper Ads 


Pointing up the specific instances in 


which insulation benefits the home SPHA 
owner, | aube’s of Rochester, N. Y 9 A 4 x l T-SA TURATED 
uses newspaper advertising to promote Nit: CS 


its insulating business. Stressing the 
fact that it has been in business for 
nearly 50 years, and is “a name that 
people have trusted,” the roofing firm 
lists the following benefits of insulation 
in the home: Fuel savings to 40%, 


a ee ee Prompt Deliveries... 


and warmer in winter, eliminates 


se Priced Right... 
You'll be Order Now! 
FOREVER THANKFUL CHECK YOUR STOCKS NOW! == 


With ce WATERPROOF 
GOOD HOME With the building season in ; REINFORCE 


full swing, construction can’t : REPAIR 
INSULATION wait on poor deliveries. = Buill-Up Roots 
Presstite is ready to ship the | © Flashings, Walls, Skylights, Gutters 
FUEL SAVINGS TO 40% 


YEAR ROUND COMFORT finest quality asphalt-satu- | Underpasses and Tunnels 


COOLER IN SUMMER rated waterproofing fabrics on © Cate ere eye 


|) © Floors and Foundations 
WARMER IN WINTER a moment’s notice, at prices | ite Oe ; 
ELIMINATES DRAFTS s 


Yes, there's nothing like a good insulation 
job. To be assured in this important matter 
buy from Laube's — a name people heve 
trusted nearly 50 years Heavy woven cotton fibre cloth 








you'll really like. AP a a oy 


Pay Little As $5 Thoroughly saturated with high quality asphalt 
Per Mo. 


Open mesh after saturation allows plying cement to seep through 


NO MONEY GOWN Give and stretch to meet conditions of settlement, shrinkage 


? and vibration 
LA U er c ." Extra strong, high bursting strength 


aintains maxi “sistance to moisture and mechanical o 
480 SOUTH AVE. Maintains maximum resis to mo m r 
organic deterioration 


Near Alexander 


HAm. 939% Easy-to-handle rolls, widths from 2 to 36 inches 











Unrolls easily without sticking or tearing 

The well-spaced ad, with copy that takes ~ . : . . x . . 

bar ltt of the space a ron Complies with Federal and A.S.T.M. Specifications 
make the main points about this com- 

pany’s operations indicates that Laube’s 

is a quality operation with a tradition of 


good workmanship behind it. Order teday! ' Prices and samples on request. 


The company emphasizes the quality 


of its work by the repeated use of the PRESSTITE 


term a good insulating job. The 
firm also offe1 a low, time payment e 
plan with no down payment necessary 


PRESSTITE 


Next Month: Company 


ee ENGINEERING ger 


Advantage Of 


This Merry Month of COMPANY a State___ 


June, AR & SC 


Presstite Engineering Co. 
3778 Chovteou Ave., St. Louis 10, Mo. 


Please send me [] prices (] samples of Presstite 
Asphalt-Saturated Waterproofing Fabrics. 


Name 
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ALWAYS SAFE and Easy-to-Use (7am 


| 
| 
| 





“TROUBLE SAVER” 


SCAFFOLDING ACCESSORIES 


RY Yo) ae OI 5 


Magnet Aids Roofers Taking Notes 











LADDER JACKS 


@RAIL-TYPE JACK (left) 
is extre safe. Side rails 2 
of ladder are used for writer by his son a short time ago. 
support 7 


Roofers will be interested in this 
handy trick which was shown to the 


The son was reading from a piece of 
@ ONE MAN JACK (right) newspaper that was fastened to the 
is sturdy, convenient , a 
Adite to Ge uitch on . telephone base by means of a magnet 
either side of the ladder an ordinary needle-finding magnet 


as indicated in the sketch. With his 





ADJUSTABLE “TROUBLE SAVER” ‘ its 
ROOFING BRACKET SMINGLERS LADDER HOOKS writing hand he was writing some 
a1 

Once you use it, you'll never be notes and the other hand held the 
without it. Pivot allows ladder to Renal , _ TI 
be placed along the valley with telep lone receiver le magnet servec 
complete safety and convenience. a useful purpose. 
Plate protects roof. Weighs only 
6 pounds IRON OR STEEL 

» BACKGROUND 
kinds of jobs and any type raising the shingle. Made in a RE Se a 
roofing. Provides a safe two sizes: “Regular” holds @ WRITE for complete informa- 
staging at any pitch. Proved a 2x 4 staging edgewise tion on all “Trouble Saver” 
in use for many yeors “Wide” holds it sideways 
Held by two nails 


fa 
THE STEEL SCAFFOLDING COMPANY, Inc. : 


Manufacturers of “Trouble Savers” Since 1912 Oo 


856 Humboldt Street Dept. AR Brooklyn 22, New York _— 


Simple, durable—for all Can be removed without 


Scaffolding accessories 














Telephone: EVergreen 3-5510 


CONTRACTORS It is an excellent kink for every 


—_ roofer and roofing contractor to know. 
MONARCH Kor example we frequently want to 
EVERYWHERE BENEFIT make notes around the automobile, or 
CUTTER around machinery. A magnet will hold 
from reading AMERICAN the paper in position, even in a high 
ROOFER & SIDING CONTRAC- wind, on the hood or body of the car, 
TOR! You cam, too, for the small or on the frame of the machine. All 
subscription price of $3.00 per of this is accomplished without glue, 
year. AMERICAN ROOFER has clips, hooks, nails, or other fasteners 
all the news of the trade, new that are time-consuming and that some 
methods of application, new times ruin the note paper or other 
ideas of selling, and other sub- paper that we don’t want marred in 
jects the roofing contractor any way 
should be familiar with. Use the W. F. Schaphorst 
coupon today! 


GIVES YOU THE EDGE WITH 
¢ EASE OF OPERATION 
DEPENDABILITY LONG LIFE 





AMENCAN ROOFER 6 Hardware Spells Success 


ff Siding Contractor (Continued from Page 14) 
. . 425 Fourth Avenue. New York 16, N. Y. will always be work for the good roof 
THE MONARCH CUTTER SAVES YOU sendin oniinieiin aati |b aes. . aaliee dines 
MONEY ON LABOR COSTS ROOFER & Siding Contractor, at $3.00 for going to need food, medical care, and 
Cutting, punching and trimming asbes one year. Bill me for this amount: 
tos siding and shingles is so simple with : 
the Monarch that it can be operated by [] Enclosed is a check or [] money order. He figured another need, and especi 
anyone, quickly, easily and accurately. —_ ally a need which tied in with new 
siiaen Tons bet Hele Pench ner ——T roofs, was for hardware, so in con- 
. ' u u ° ° > . 
Punch on handle, Non-breakable Malle- Position seepe nection with the ri ohng business, there 
able Casting and Precision Blade. is a hardware store . . . small, but 


to keep dry,” is his sound reasoning. 


Write fer folder and nome of nearest with a rather large paint department. 
distributor 


ee + This because so many homeowners de- 
TEXAS FOUNDRIES, INC. 


LUFKIN. TEXAS i ote cided to have their homes painted as 





it was roofed or roof repaired 

The firm located at 1441 S. Belle- 
vue, which is a main highway leading 
into Memphis, employs five salesmen, 
and fifteen roofers. Wils Davis, Jr. is 
sales manager. He make a specialty 
of soliciting small town commercial 
vork, and built-up roofs for residences. 
In addition he has found his spring 


survey of large manufacturers and 


warehouses an excellent promotion, for a 
Kach spring, numbers of purchasing RE b . 
agents or maintenance men _ receive SECU arrier against 


letters suggesting that Success Roof H 
ing Co - allowed to make a free hydrostatic head 
survey of their roofs. The letter states 
information as to general condition of call for 
the roof, original material used on the 
roof, and how long the present roof 
will be « x pected to last will be given, 
It is the policy of Success to em 


ploy the highest caliber salesmen ; to 





pay them well, and to expect top 
quality solicitation from them. It is 


\I1 Reid's theory that prosperous, in WATERPROOFING PRODUCTS 

telligent, high class salesmen have 

contacts of a similar category Here’s how the Karnak Membrane System is superior to ordinary methods 
of waterproofing, especially where there is danger of water seepage. 


Special Promotion , 
? ip Karnak long-fibre- the life of the structure. 


cotton cloth, which has Karnak Fabric is non-stick- 
been saturated with specially ing, unrolls easily to the very 
prepared asphalt, is layered, end... works faster with no 
on the job, with alternate | waste, It is packed in sturdy 
paper, with a tremendous country cir moppings of a highly refined corrugated cartons for pro- 
culation. In connection with this ad and very ductile asphalt. The ; tected shipping and storage. 
vertising, Mr. Reid receives three open mesh of the fabric al- = Available through water- 
write-ups, illustrated with three pic lows the coating to penetrate proofing contractors, or dis- 
tures, a year. He reports that each of and interlock the layers. This tributors or write us for in- 
provides a firm mechanical formation. Made by Lewis 
bond that resists abrasions, cracks, settling Asphalt Engineering Corp., 30 Church 
and maintains water resistance through St., New York 7, N.Y. 


\nother business promotion is to 


carry weekly advertising in the “Com- 


mercial Appeal,” a Memphis morning 


these stories about jobs the roohing 
company has done, have brought many 
inquiries. Just now he is using spot 
announcements on a local radio sta 
tion. Other advertising includes the OTHER KARNAK PRODUCTS 
giving away of large ash trays to good 

prospects; the general handing out of 

screw drivers; and the enclosure of an 

advertising pamphlet in each monthly 

statement 


“Our policy of having roofing mate 
rials shipped by freight or truck di 
rectly from the manufacturer to the 


job thereby saving the user con GETS THE AIR 
siderable money has been a business WHEN You INSTALL 


policy,” adds Mr. Reid 
Success tied in with National Home M 5 D G 7 T L 0 U Vv f a $ 
Week, last September, by roofing “The 
Ptice House.” an unusual home put For efficient ventilation of sidewalls, just drill a hole and 
Hy press a Midget Louver into place. It’s as efficient as it is 
on display during the week \long ; ‘ pai 
“eee easy! All-aluminum with built-in insect screen. 2 styles 
with twelve other firms, Success Roof 


had —for indoors or out. 5 sizes—1” to 4” diameter. Write 
lad space in a page advertise for full information. 








ing Co 


ment inviting the public to visit the 


: 
home, and telling of its “unusual de h M D G 7 T | 0 | \ * . C 
ses 5 id C 0. 


ne Lae ee 6-8 WALL STREET * NORWALK, CONN. 




















For Sale 


Old Established 
Roofing and Siding 
Business 


1952 and 1953 Gross Volume 

Over $400,000. Net Profit 

Over $50,000. 1954 looks to 
be Better. 


Will sell for tair appraisal or replace 
ment value of stock, equipment and 
real assets Will take about 
$50,000, must be cash 


This Company has good bank bud 
get financing in 7 States, also 
FHA. It should pay the total 
investment back in one year 


If you have the cash and would lik> 
to live in Denver, write for further 
information, or come to Denver 
ind see 


Edward J. Dulacki 
804 EQUITABLE BLDG. 
DENVER, COLO. 











UNFADING MOTTLED 
GREEN and PURPLE 
ROOFING SLATE 


‘=. 
wae? P a 


6 oe 


Slate of untading quelity. Netural colors as 
quarried. Some slate are predominantly purple 
with green mottiings and some are predom- 
inantly green with purple mofttiings. 4 roof 
of cll shades is most beautiful. A percentage 
of this color blends with and adds interest to 
@ mixture of other colors of Vermont Roofing 
Siate. Explain this to your builder and archi 
tect. They want to know 








| 


Quarried in smooth and rough texture and 
in 3/16” to 1” thicknesses, lengths 24” to 
10", by random widths 
size and thickness 


Order in any one 





Before You Place Your Vermont Slate 
Order, Check Prices With Us! 








Folder, FREE, On Request. 
EVERGREEN SLATE COMPANY, INC. 
GRANVILLE, N. Y. 


Since 1916, querriers of Vermont 
Rooting Siete in all colors. 
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Special Job 


\nother 


Hiornia 
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Ashland Benton Cor i garment tac 
\shland, Mi has a 
gravel built-up root of 240 
he Whitehaven 
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Memphis) Center 


lLong-experienced 


tory at 15-year 
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quare Shopping 
on the 


was flat 


a swank 

outskirts of 
roofed by Succe 
cee 1 applied a 10 vear. built 
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Building blue 
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recent very modern 
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proximately 2700 
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Gsamble bh 
1953 
Hobbies Help 


Reid W Davi 


roofing ¢ 


under-thirty 
Cecutive \ the same hobby 


duck hunting Duck hunting is 


rooter 
hunt- 


the most pertect sport tor the 
bad weather is fine for ducl 
but imposs oofing work,” 
the two soth be long to ducl 
hunting clubs in nearby Arkansas. one 
Wheat \ \rk and an 


other at Twist, Ark. One of the blind 


on a lake it 


enoug!l to mp th the 


unit 
chairman of the building con 
Whitehaven 


recently headed } co mittes 


for the Country 


collected S3000 
\\ | itel 


where the 


iwhts tor 
irbar sectiol 
ictive in 
lect 

Odis 


married and the father 


m, and a year-old daughter 
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| The Handy Hoist 


turns your 
LADDERS 
into 
HOISTS 
easily, 
safely, 
efficiently. 


cw? 


Cw 


Designed 
for easy 
storage 
in truck 
or car. 


For Details Write: 


Frank P. Frey & Co. 


2634 W. Madison Street 
Chicago 12, Iilinois 








SENSATIONAL | 
RESULTS 


OBTAINED BY DEALERS 
USING 
THE BECK INSURANCE PLAN. 


HELP YOUR SALESMEN’S VOLUME RISE BY 
GIVING THE BECK INSURANCE PLAN WITH 
EVERY SALE MADE BY YOUR FIRM 


THE BECK INSURANCE PLAN MAKES YOUR 
CUSTOMERS MONTHLY PAYMENTS IN THE 
EVENT OF TOTAL DISABILITY FROM SICK- 
NESS OR ACCIDENT AND PAYS OFF THE 
ENTIRE DEBT IN THE EVENT OF DEATH — 
BOTH IN ACCORDANCE WITH THE TERMS OF 
YOUR POLICY 
. 


THE COST TO YOU IS VERY NOMINAL — 
144% FOR ONE YEAR OR 4% FOR THREE 
FULL YEARS. LIFE, ACCIDENT AND HEALTH 


AVAILABLE IN ALL 48 STATES. WRITE TO ME 
TODAY 
o 


THE BECK INSURANCE PLAN IS ALSO AVAIL- 
ABLE TO FINANCIAL INSTITUTIONS, WITH 
FULL AGENTS COMMISSIONS ALLOWED 


LOUIS BECK 


INSURANCE AGENCY 
311 WEST ASHLEY STREET 
JACKSONVILLE, FLORIDA 

PHONE:—30586 AND 66642 


Representing America’s Foremost Insurance 
Underwriters 
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Good Siding Sales 


Continued from we 17) 


exposed should be checked with a level 
If they are badly out of true, there is 
only one satisfactory remedy—replace 
ment. Of course that increases the 
cost of the job. But it’s better that 


the home owner know before you start 

Windows and other openings that 
are only can be left 
application crew 
should be forewarned of the fact and 
told to level the panels to the same 
line as the 


slightly out of line 
as they are. But the 


windows instead of to a 
true level line. Otherwise after the job 
is finished, an optical illusion will make 
the siding appear irregular instead of 


the window 


Faulty Foundation Lines 


The same reasoning applies in con 
nection with the foundation line. The 
natural terrain will 
obscure a faulty foundation line and 


roughness of 


level courses of siding will appear to 
be out of line. If the unevenness of the 
siding can not be disguised as men 
tioned previously, by dropping the first 
course below the line, then it’s best to 
follow the same level as the foundation 


line 

Also keep in mind that some leeway 
is permitted in starting the first course 
of siding panels. If preliminary measur 
ing shows that it may be practical to 
start the 
portion of a panel to avoid unnecessary 
cutting and waste of siding, then that’s 
the thing to do 


application with a certain 


For example, you may 
find that you can make a full panel 
come out even with the sill line of the 
first tier of windows provided the sid- 
ing is up several inches from the 
ground foundation level 


Care of Siding Material 


\s long as you've been this careful, 
you shouldn't miss taking proper care 
of the siding when it’s delivered on 
the job. The bundles should be lifted 
without using the binding wire or 
straps as handles. If the siding is to 
be stored overnight, building a simple 
stack the bundles 
bundles high and 
stack with 


building felt 


platform of planks, 
no more than five 
cover the a tarpaulin or 
Remember the eyes of 
the home owner and the neighbors are 
on you at this point. A little care may 
win some more customers 


All these 


precautions have been 


(Continued on Page 31) 


BEST FOR YOUR 


ROOFING JOBS 


The Kettle with 
Flash-Proof Flues 


EASIEST TO CLEAN - BEST CONSTRUCTION | 4 
CHEAPEST TO OPERATE ' 


The Hauck Speed-Master kettle delivers twice the output of conven- 
tional kettles, and cuts fuel, labor, melting and cleaning time in half. 


THE SPEED-MASTER FEATURES 


@ Internal Tube Heating for faster 
melting and easier cleaning. 


@Improved Well Type Kerosene 
Burner for horizontal firing and 
close flame control. Available also 
with L.P. gas burner. 


@ Flash-Proof Flues 
with air space between cuts down 
90% of avoidable flashing. 


double walled 


@ All Insulated kettle for comfortable 
operation. 


@ Quick-Delivery Cock for faster draw- 
off. 


@ Other Hauck Features, Arched kettle 
cover, watertight apron and flue cov- 
rs. Trailer kettles have full length 
steel chassis, fully equipped built-in 
fuel tank and semi-eliptical springs. 

@ Trailer Kettles on pneumatic tires, 
solid rubber tires or steel wheels in 
55, 80, 115 and 165 gal. capacity. Skid 
kettles — 40, 55, 80, 115 and 165 gal. 
capacity. 


Write for Catalog. 


HAUCK MANUFACTURING CO. 


103-113 Tenth Street « 


klyr N 











Feb. 2, 1915 
Apr. 21, 1925 
Aug. 9, 1952 


AJAX Roofing Brackets 
MAN-size — Superefficient 
ALL STEEL — Unbreakable 


AJAX Building Bracket Co. 


1551 Rydal Mount Rd. 
Cleveland Heights 8. Ohio 
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RIDS BUILDINGS 
OF BIRDS 


BIRD REPELLENT 
AND CONTROL 


GONE I! 


Write for “Know How” giving nome of 


your distributor 


NIXALITE COMPANY of AMERICA 


115-119 W. 3rd St., Davenport, lowa 


The 


ROYBLE 


Life of HYDE 
ROOFING KNIVES 


Hyde's No. 10 Roofing Knife 
leads a double life—yes, gives 
you double wear because of its 


Made 


Hydex steel, expertly heat treat- 


two-point blade. from 


ed, ground and honed, it pro- 
vides extra toughness and sharp- 
ness. Easy blade release enables 
you to change blades in just 10 
seconds! Handle and blade 
holder will last indefinitely. Spe- 
cify HYDE Roofing Knives—for 


lasting satisfaction. 


HYD 


MANUFACTURING CO. 
SOUTHBRIDGE, MASS..U. S. A. 


Seoveveseveovosos 
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Built-Up Roofing Job Is Really 
On Top. On A Mountain Top! 


U. S. Air Force Climate Project Laboratory is being constructed on top of Mt. 


Washington, New 
built-up roofing to the roof. 


Photo ra 


The top of Mt 


fampshire 


New 
feet in the 


Washington 


over 6,000 


| 
sky is an unusual place to put up a 
building 

The Henry | Wile 


( entet Massachusetts, 1s 


Company of 


Hampshire. The photo above shows workmen applying the 


Data Courtesy The Flintkot: 


Company, 


building a Climate Project Laboratory 
for the U. S. Air Force on the top of 
this mountain, and they need an office 
and barracks building to house their 
construction crew for approximately 
while the laboratory is 


three years 


Caulk with Zar 


Caulk with 


26 COLORS 


of Caulking 
Compound to 
match every 
building 
material 


Calbar, the first company with real quality 


caulking Compound now brings you a super-elastic quality 
caulk to match or harmonize with brick, stucco, asbestos, cement 
siding, shingles, metal or wood. Choose from 26 permanent 


colors . . . all non-hardening, non-staining 
and complying with Federal and 
ACSP specifications. 


Your jobber can supply you 


CALBAR PAINT & VARNISH CO. 


Manufacturers of Technical Products ll 
2612-26 N. Martha Street, Phila. 25, Pa. CoM | 


Swttts 
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being built. As Mt. \Washington, dur 
ing a good part of the year, is a very 
windy place, had to be 
taken in the design of the construction 


special care 
crew quarters, even though it is only 
a temporary building 

The picture of this barracks, now 
under shows Built-Up 
applied This type of 
roofing assures a good, rugged, wind 
proof roof —one that will stay put 
despite the howling winds and driving 
\Vashington. 

To make the building more weathet 
tight, it is 


construction, 
Roofing being 


snows that frequent Mt 


nsulated throughout 


Good Siding Sales 


Continued trom Page 29) 


taken before a nail is actually driven 


to apply insulating siding. But they 
point up the fact that a good siding 
iob is really accomplished before appli 
starts. It is the preliminary 
appraisal and handling of the job that 
determines to a large 


cation 
degree whether 
it is going to be satisfactory to the 
customer and profitable to you 

Yes, it’s a lot of trouble But it’s 
also smart business and protection for 
you. Unless you make a point-by-point 
analysis of the job, you may later 
encounter higher installation costs than 
you anticipated. If you short cut the 
problems and thereby cheapen the job, 
you risk the 
customer who can do plenty to damage 
That’s why 
it's better that you both understand 
the problems before the 


your business reputation 


job begins 


Nailing It Down 


( ¢ niimued roy we 7 


legislation, but one can have contidence 
that the 
to destroy 


administration has no desire 
and that the 
legislation will be such that it will 
continue to 


small busine SS, 
encourage contractors 


The future of roofing, siding and 


home repair business is infinite, with 


or without government assistance 
Should such a calamity as the com 
plete government sup 
port take place we predict that soundly 


and solidly established contractors will 


withdrawal of 


continue to operate with ever greate1 


success \nd they will show, in such 
unlikely really well they 
can do business without the crutch of 


).H.F 


event how 


government support 


danger of an_ irate 


Kew 


fer Versatal 


any material— 


faster. more evenly, at less cost! 


Wider Spray Pattern (up to 24” long) covers more area—faster! 
Fan-shaped spray eliminates heavy outside edge of pattern. 
Permits more uniform coverage, with less material. 


Higher Capacity provides better breakup of material. Sprays 


even heavy fibrous compounds. 





, *. . 7 Adj +, 
pattern for light or heavy materials. 


t of fan size. Simply turn cap to adjust spray 


Proved in the Field! Thoroughly tested under actual job condi- 
tions. Proved more efficient. Ask for Model 7811-1. 





Contact Your Nearest Alemite Distributor 
Today, or write direct to Alemite, Dept. A-54 
1830 Diversey Parkway, Chicago 14, Illinois. 








Cut Costs With A... 
BIEBEL “ROOFSTER” 
Gravel Scratcher 


W. MAIN ST. 


“The 
Roofers 
Friend” 
Model L 
Weight 125 tbs. 
The “ROOFSTER” gives 
you a more Perfect Job; 
Saves Time, Hard Labor & 
Cost. It is available in three 
models, designed to fit your indi- 
vidual need. 
Quit Scratching For A Living And Let 
The BIEBEL “ROOFSTER” DO IT FOR 
YOU! 


JOHN BIEBEL & COMPANY 
BELLEVILLE, ILL. 











KING 


PRODUCTS 
FOR 
ROOFERS 


Model 340 Portable Roofer’s Hoist 


Equipped with 5 H. P. Briggs & Stratton 
or Wisconsin Engine. Capacity 400 It at 
100 fpm. One man operated. Weight only 
azo ibs. Send for details 


on other models 


King Hoisting Wheels 
ALUMINUM ALLOY 
light, strong sheave Cad 
mium plated steel frame 
Two ball bearings. Double 
grooved Onc year uar- 
antee 

CAST IKON Gray iron 
concentric sheave Welded 
stec! frame. Roller bearing 
Drop forged swivel hook 


King Safety Hooks 
Pail or bucket cannot come 
off hook bail hooked on 
or unhooked in a jiffy. Cold 
drawn steel, 


KING MANUFACTURING CORP. 


3147 S$. Chicago Ave.. Chicago 22, Ill. 


Pay. we 2200400 


@ More economical 

@ Longer life 

@ Permanent handle 

@ More profitable roofing 


Tarzan mops cost you far less 
than “rolling your own.” 
Heads can be replaced on 
permanent handles, saving 
time and labor cost. 


Write TODAY for orices and somoles 


AMERICAN ASSOCIATED COs. 


TLANTA P.O. BOK 4056 GEORGIA 
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“Sheet Metal In Building Construction” 
Color Film Is Produced By Company 


Stated to be the first of its kind, a 46-minute color motion picture on the uses 
of sheet metal on all kinds of buildings has been produced by Revere Copper & 


Brass. The scene above shows sheet metal work being completed on the roof of a 
UN building in New York. 


Phe first film o kind, a 46-minute Properly designed laboratory in 
stallations successfully resist failure, 
contracting and expanding under in 
heen made under the auspices of the duced temperature changes of 150 de 
Revere Copper & Bra Inc., Research gree Fahrenheit, in the film. Changes 
nad Development Departn } It is that 


color motion picture entitled “Sheet 


Metal in Building Construction,” has 


normally take years are shown 
lescribed as a pictorial \ ion the In moments 
pany’s technical te in this field, The film then moves to the labora 
yper and Cor tories of a famous Eastern institute 
variety oft ol technology to show correctly de 


of cop signed copper forms withstanding tet 


shown sile and compression tests 


Dramatic Animation 
the 


\ \nimation is used by the Loucks & 


here compan vil ! al tech Nor ling Studios, producers ot the 


nicians are show! ting various types movie, to effectively dramatize these 


of installations, both pr rly and in charts 


} 


Sectional drawings of gutter 
properly 


forms are also animated to illustrate 
the formula for average critical loads 

Building jobs all over the northeast 
quadrant of the country showing large 


designed in aid im deter 
ining applications of correct princi 
ples of installation to roofs, copings, 
idings, gutters and flashing 


This research, some of which is. and small roofs in various 


stages of 
hown in the movie, led to the recog completion on new jobs, and in re 
nition of the importance of columnar placements on old ones are shown 
Installations depicted include the 
United Nations Assembly 
claims. the Long Island State 
olumnar rigidity its defined in the 
as “the 


trength and other critical factors in 
itved in the propet design of sheet 


Juilding, 
etal work the 


\gricultural 
College, Cornell University, Columbia 
University, the Hayden Planetarium 
and the Yankee Stadium. Most of the 
roofing, valley and gutter shots were 


OMmpany 


ibility ft a section to 
deformation caused by the ap 


itions of external forces.” 
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made in Rome and in West Point, 


N. Y. WITH 


\lthough the majority of the loca- 
tion shots showing a variety of roofs, & L : N T 
copings, sidings, gutters and flashing 
depict sheet copper being formed and 


actually installed on the job, the prin- y | D EWA LL 


ciples illustrated apply to other sheet 


metals as well, and these also appear : 
in the film. it he 


Because of its general appeal to any 


one in the roofing field, R. A. Wilkins, mig at oar BRACK ETS 
Revere’s vice-president in charge of . " 


research, has expre ssed the hope that 





those interested will request showings 
of the 16 mm. film 





“Applied Hopefulness” 


(Continued from Page 9) 


! 


@ COMPACT 
@ ADJUSTABLE 


q @ Quick 
‘ Ss WM MAY Spades TAA YY 


SS“ = : @ RIGID 


of success has in it the note of confi 


dence that is so essential to success in 


| 


+ 


SPALL OOALOO COE LS 


selling. The salesman who loses hope 
of making a sale because the possibility 


ot making it does not look so good does 
not achieve anything by persisting in 
spite of his dismal appraisal of his 


chances. What we do without hope of 


@ SAFE 


success we do so poorly that we 





haven't a chance of succeeding. 





It, likewise, is Important to address \< TUBULAR BRACKET 


with arms folded. 


A SIDEWALL i 
PLATE 1 


. . an a! } with arm end 
negotiate for a sale on that basis will } * inserted. 


your prospect as one who 1s going to 





buy; that is, as one it is taken for 
granted will buy. The fact that you 


t - | 
— 
YY 
; 
\ 

5 

H : 

; 

a 
: 





impress the prospect It also prompts \ FOR DESCRIPTIVE FOLDER 
the prospect to think of himself as one AND PRICES WRITE TO: ADJUSTABLE 
who is going to buy. And you will do << BASE 





well to go even further than this from 3 inches 


toward the end of your interview by 0 3 Ge. 
treating the prospect as one who al OnE SET OF 
ready has bought by talking to him as phn 


a customer instead of as a prospect. cs enttielont ter 
You do your work smoothly and staging an ordinary 


cooly when you do it with confidence NEW HAVEN, CONN. nieeetiees age en tam 


that your prospect is going to buy arms. 4 Adjustable Bases. 24 Sidewall 
Having confidence that your effort is Plates. 


going to be rewarded, you do a job 














and you go ail the way in your en 
deavors to sell your prospect. Some 








body has to inject the confidence that 
he is going to buy with the interview, 
and who is to do it if you don’t? The SUBSCRIBERS DESIRING CHANGE OF ADDRESS 
confidence that an undertaking is going 
to be successful is as essential to sales 


, Is your magazine addressed correctly? Examine the wrapper, and 
building as it is to any other kind of 


building. Just because in the nature of notify American Roofer & Siding Contractor, 425 Fourth Ave., 
things we cannot always be successful 
in making sales is no reason for handi New York 16, N. Y., if you desire change. Please send back the old 
capping our efforts with doubts about : 
ever making a sale until it. declares wrapper, and the new address, and allow about five weeks for the 


itself as made 
change. 
It is a mighty good spur to deter 

















mination to resolve that the prospect 











WANTED: 
DISTRIBUTORS 


to sell our new 


Color-tone 
PROCESS METAL CORNER 





Will not peel, crack or chip. 
Perfect color matches for all 


brands of insulated siding. 


Contact: 


Joliet Aluminum 
Specialties Corp. 
BOX 1152, 

JOLIET, ILLINOIS 











CORKBOARD 


INSULATION 


STEAM BAKED — 
Meets Federal Specs. (HHC 561B 


Our CORK INSULATION Offers 
you SAVINGS and top QUALITY. 


Heavy cartons protect against 
breakage in transit. 


RECTOR Corkboard is equal 
to the best board made. 


Used successfully in 
United Nations, N. Y. ¢ 
Board of Transportation, N. Y. ¢ 
Ballantine Brewery, N. J 
Meadowbrook Hospital, L. I 
Pratt & Whitney Hamilton Plant 
Conn 
AND MANY OTHERS 
for SAVINGS contact 


RECTOR INSULATIONS, INC. 
551 FIFTH AVENUE, N.Y. 17, N. Y. 


Phone: MU 2-7912 
Factories in Portugal and Spain 








here's to ta at " 
WECM RED ELC Egy | “mm up. Clam up time comes righ 


that you are pout call of is a 


prospect who j This is 


vital because gather 


Ing mobi iZiny arn I torces, 


one 1s apt to s] nt a way ol 


calling on prospect the spirit of 


just gomg in nd it if they are 


likely prospects \pproat hed one way, 


a prospect sa prospect who 1 yong 


to buy, because the approach makes 


him that kind of a p! spect Che same 


prospect approached in the spirit ot 
finding out whether he is 


likely to 


who is not at all 


a prospec t 


who is buy, will prove a 


prospect interested 

Your visions of success are vaporous 
things, and too easily dissipated if you 
office and the 


prospect We, in 


lose them between this 
home of the these 
meetings, are not just giving you some 
thing to fare forth with; what we give 


you here is something that will serve 


you, and that will be an aid to victory 


ONLY 
line with you 


if you take it out on the firing 


Your visions of success 


get you nothing if they are visions you 


have only in this office lhe place to 


have visions of success is in the 


prospect's home he place to have 


u have 


bring them to realization 


a chance to 
You do not 


them is wher 


have them at ll to an intent 


purpose unless you have them to bring 


the m to re aliz ion 


Listen, Stop, Look 


of his desk I've been out with sales 
heard them ask 


Then | have 
teeth vhile they 


men and have some 


smart question stood 


there biting my) have 
rone on and never waited for the 
Perhay 


answet! rospect doesn't 


have the inswer Tig read to pou! 
out. Perhaps he no ire he wants 
ver the questiot t vhile he 
a little time that a wood 
istener pays off. If ur tion 1s 
tactfully put and make 
he cant re illvy obve 
ing out with it 

likely to hye 
the hope that 
You 


mean 


sit there 


et-like ?’ | 


Ise cracl 
1 just n ck at me, 
But that’s es lo mean 


1 time time to 
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Cold Process Roofing 
Franchises Available 


You can become a manufacturer 
with a Successful Processing Busi- 
ne of an accepted and proven 
Building Material for New con 
struction and for old 
fast selling product. On the mar 
ket for six years. Used on Govern- 
ment Buildings, Institutional and 
Homes. No inventories to carry, no 
machinery required. Rubertite 
Roofing Products, P. O. Box 36] 
Buena Vista Sta, Miami 37, Fla 
Adv 


repair A 











TRINIDAD 


Natural Lake 


ASPHALT 


in wood barrels and metal 
drums for mastic and roofing. 


Barber Oil Corporation 
30 Rockefeller Plaza 
New York 20, N. Y. 
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“ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 
Gives facts about Asbestos, techni- 
cal developments. 
$2.00 per year in the U.S.A.; $3.00 
in other countries. 
“ASBESTOS” 
808 Western Saving Fund Bldg. 
Philadelphia 7, Pa. 











The livest mar- 
ket in the whole, 
wide building in- 
dustry. Everyone 
of the more than 
7,000 dealers who 
subscribe to 
BUILDING SPE- 
CIALTIES is 
eager to add 
good products to 
his line of home 
improvements. 


Write for market data sheet to — 


BUILDING SPECIALTIES 


& Home Improvement Dealer 


425 Fourth Avenue New York 16, N. Y. 
Phone: MUrray Hill 3-6280-1-2 
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lead you toward the sale. Sure, it isn’t 





always easy to stay silent when they 
are staying that way too. But you've 
turned the play over to them; one of 
‘em has to take it—even if they do 
try to throw the ball away. Then, if 
the answer doesn’t jibe with your ques Meney-Mahing 

tion, you can say, ‘Perhaps | didn't Beit _ Heat-Hold Kettles: 
make myself clear’, and repeat your 


query, preferably with different words 


to help yourself over the hump that Now a NEW 
eee and GREATER 
Sample Questions FELT LAYER 
“Yeah, yeah, yeah,” I spoke up, “So with 
much for tactics. How’s about some improvements 
sample questions.” 
agit, for Better and 
I’m not going to do all your work 
for you,” Mike said with a grin, “But Easier Work! :. 
I guess I'll get you started. What Hot-Stuff Root 


questions to ask? What answer do you NEW SENSATIONAL FEATURES et _ 


want to know r sae Yes, Sir! Matt is constantly on the alert to give you greater value for your 
money by furnishing equipment that means profits to you 
“VVhat'll make ’em buv.” 1. New Matt Felt Layer has more vaives to allow smoother and better distri 
bution of Hot Stuff 
“Right Perhaps the kev to the sale 2. Larger Hopper to permit laying two full rolls of felt 
oO. - Improved vaive hold down gives 3 positions of valve settings 

1S the fact that they are great ones Wheels spaced wider to keep them out of Hot Stuff 

: R Improved locking device on each pair of valves. Valves won't turn when 
for keeping up with the Jones. Ask being adjusted 

; r : 5. Splash guard ottached to screen to prevent Hot Stuff from splashing all Handy Buggies for 
questions about the neighborhood ; find other valve adjustments Loading Felt Layers 


out if they are proud to live in it. You can't afford NOT TO OWN A MATT. ORDER ONE TODAY ! Write for Particulars 


Perhaps they'll say that they don’t like MATT COIL-LESS BURNER Co. 4015 WEST LAKE STREET 


the community and are going to sel! CHICAGO 24, ILLINOIS 


the house and move out. Then you can 


Famous Matt 
Coil-Less Burner 














or 





base your attack on getting them to 
build up the value of their property for 


better sale price. If they show pride A aE W COMBINATION ADJUSTABLE PIPE 
in the neighborhood, you can dwell on Matched for Perfection SNOW GUARDS 


the shabby condition of their roof 


‘ - SCORING -" ad o ° 
though not in so many words. Intelli ee Pievite Protector’ 


gent questioning will show you whether G= § ( WILY ERIE) 6) 


they have shopped around and are 





looking either for the best price or the \ U-103 FOR CUTTING 
best material. If what you are going 


For the cleanest, fastest score-cutting on your 
insulated siding jobs, use the Modern Utility . 

, : 3 Pipes 3%” I.P.S. 
ship, you ll be so much better off when Knife with these two new blades: Seeaen pI eat: 


. j 2 Pipes %” I.P.S 
your questions cle velop that fact. Per Score the mineral surface with “Fitrite” U-104 eae eleneun Bronze F. Fewewe 
Carbide Tipped biode, turn the knife and roofs—siate, tile, ized, installed on 
U-103, @ long blade, cuts right through the flat or corrugated 6 Ga hes 
questions will show whether they un balance of the insulation metal and com- be . 
position. removing slate 


to have to sell is quality of workman 


haps the block to the sale is payment: 


derstand that time payments can make For asbestos cement materials, just score-cut 


this no proble m with the tough, durable U-104 


“Yes, son, | think a salesman should ALUMINUM 


. 2 mal “FITRITE”’ 
” a good listener sy talking all the 
oe he’s ‘4 — te nse 3-WAY CLAMP cond hatabiataat 


impression that his job can’t stand on A NEW VISE-GRIP MADE EXCLUSIVELY FOR US 


its own feet but needs all the sales 




















talk that can be poured out. People Light weight. Outlasts wood 


don’t want to buy sales talk: there’s on many times. Unbreakable, eco 
nothing they can do with it after the = . : nomical. Will not burn! 


sound of it dies away. They want to Write Dept. “R” for catalogues 

buy what can help them. They want = — Le feed oo P en 

. ss ss please use you in ationery. 

to feel that the salesman through his Throat 35%” deep Jaws 32” x % 4 wat 4 
5 A necessary tool for every sheet metal man 


intelligent and searching questions, 1s Use it for on-the-job bending, forming, DAVID Bae) 308 Wist20'ST 
interested in helping them. And they straightening and seaming eo ieee. e oY i 


Price $2.55 





want that salesman to be interested 








Rely on the complete ROSS line 
for Roofing and Waterproofing 
Products. 


Asphalt Saturated Membrane Fabrics 
— for roofing and waterproofing. 


Thru-Wall Fiashings — for all types of 
concealed flashings. 


Asphalt Specialties. 
Waterproofing Products. 


Immediate 
Delivery. 


Agents in 
Principal Cities 


See our catalog in Sweet's File 


ROSS FLASHING (0. 


Division of 
PATRICK ROSS CO 
P. 0. Box 98 
175 WEBSTER AVE., CAMBRIDGE 41, MASS 





LADDER 


CONVERT YOUR 4 
To a 100-Ib. 


Electric 

S Power Hoist 110V, 

60C, less Pulley and 

$108.00 

Gasoline Power Hoist 

only $137.50 

Ladder Hoist Frame 

$19.50 

Hoist stend 

available for 

hoisting with- 

@ Easil 7 ovt ladder 

‘ a ~ Cen be used 

‘or operation n for loads up 
in minutes! to 200 Ibs 


lower cost 
then any com- 
parable power 
hoist equipment! 


@Anyone 
can oper- 
ate it with 
one hand! 


$219.00 
$92.00 





PRICES 
F.0.8 
_| BUFFALO 











Also a full line of scaffolding, 
roof and ladder brackets. 
Write for illustrated folder to 


REIMANN and GEORGER, INC. 


204 R&G Bidg., North Division at Ellicott 
Buffale 3, New York 





enough in them to listet hen they 

talk.’ 
I’m 

boss, I said to Mike 


Yes, you are he replied genially, 


being as quiet a a mouse, 


. And tor being such a good listener, 
order.” 


that ?”’ 


ul can now have 
“Your ordet What's 
My order is lor u to 
ing that chair seat and start letting 


stop Watt 


ome prospects listen to you today. 
You can tell me tomorrow morning 
whether or not ou turn them into 


good liste ne; 


Aluminum Shingles 


mtinued from Page 13) 


the shingles Lhe design also makes 
a kind of “shadow cup” which provides 


trong shadow line enhancing the 


natural appearance ol the shingles on 
the root 

The shingles art t present being 
marketed in natural aluminum in the 
stippled and wood embossed patterns 
Che aluminum weathers to satin gray 


through natural oxidation which pro 


vides al permanent barrie1 against 


furthet deterior itt 

Preparing For Application 
Instructions for preparing a deck 

ipplication of the new type shingles 


\ctual application instructions 


PI 

vill ippear im a later issue 

Deck Preparation—New Roofs 
Minimum roof pitch for application 

is 4” rise per foot 
Roof deck should be solid sheathing, 

Dex k 


nailed to 


free from knots and cracks 


boards should be ecurely 
ill rafters 

Cover deck with 30 felt. with 
courses running parallel to eaves. In- 
stall first course with edge flush with 
edge of eaves deck board Lap succeed 

ixtend 
hips and 


ing courses a munimum of 3 


felt over breaks of ridges, 
valleys and nail to opposite slope using 
aluminum nails. Line valleys with full 
width 30% felt. Center the felt along 
the valley and nail to deck along outer 


edges using aluminum nails 
Deck Preparation—Re-roofing 


Genera 
Remoy all old fla hing which will 
interfere with shingle application. Re 


move old ridge caps and hip caps 








AMERICAN ROOFER 


Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALV. IRON 


insist on Genuine Durex Products 


METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 


CLASON 
SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- 
tos Shingles and for Metal Roofs. 


CLASON SNOW GUARDS 
Standard for Fifty Years 


THE M. N. CARTIER 


& Sons Company 
275 Canal Street, Cartier Building 
Providence, R. 1. 

Write us for Roofers Wholesale Prices 








USE KOKOMO KORNERS 


For Wood Shake Siding 


Our metal corners for wood 
shingle shakes will save ap- 
plication time and money. 
This corner is made of rust- 
proof zinc for durability, 
makes a nice oppeorance and 
is weother-tight. These cor- 
ners con be used on single or 
double course construction. 


Write For Descriptive Literature 





BUGHER MANUFACTURING CO 


Ma 





for May, 1954 


Replace rotted deck boards and trim 
boards 


Composition Shingles 

Nail down all loose and curled 
shingles, using aluminum nails. Trim 
overhanging shingles even with deck 
boards at eaves and gables. If old 
roofing is damaged, apply 30# felt to 
roof and proceed with Master Shingle 
installation 


Wood Shingles 
Up To %” Butt Thickness 

Nail down all loose and curled 
shingles, using aluminum nails. Trim 
overhanging shingles even with deck 
boards at eaves and gables. Apply 
55+ felt over entire area and proceed 


with Master Shingle installation 


Wood Shinales 
Ove 3°” Butt Thickness 

Fill in with wood bevel strips to 
provide a smooth nailing surface. Re 
place rotted deck boards and trim 
boards. Apply 55% felt over entire 
area and proceed with Master Shingle 
installation. Thick - butt rustic type 
shake shingles should be removed 
entirely. Fill in the spaced sheathing 
to form a solid deck, cover with 30# 
felt, and proceed with Master Shingle 
installation 


lar And Grav 

Trim off dutch riser at eaves and 
gables flush to roof surface. Scrape off 
all loose gravel making roof surface 
smooth ; ii tree ot projecting stones 
Remove excess tar from valleys. In 
stall new aluminum gutter and down 
spouts \pply 55+ felt over entire 
area and proceed with Reynolds Master 


Shingle installation 


Tile, Slate lsbestos Cement, Copper 
Corrugated, |’-Crimp, Etc. Roofing 
Remove old roofing and fill in spaced 
sheathing to form a solid deck. Re 
place rotted deck boards and trim 
boards \pply 30% felt and proceed 
with Master Shingle Installation. 





What's New 


(Continued from Paage 


in a range that easily accommodates 4” 


modular construction. Sheets can be sup 
plied in 16 ft. or longer lengths if desired, 
although usual sizes are six, eight and ten 
feet 

American Panel, Incorporated, the name 
of the subsidiary company handling the new 


product, plans to market a complete range 


of corrugation sizes and a flat sheet to meet 
the building demand 


—— < 


fet] 


— = 


scrape 1 square every 5 minutes 


On tough scraping jobs, shear off up to 124 squares an hour with the new model Tennant 
Roof Scraper. Lets one man be a crew; assures you more profit on every job! Cleans 8” path 
—leaves smooth, level surface. Has 6 hp engine .. . self-propelling action . . . allows on- 
the-job cutter changes. Many exclusive features. For details write to G. H. Tennant Co., 

2568 North 2nd Street, Minneapolis 11, Minnesota. 


ENNAN ROOF SCRAPING 
. MACHINES 


CUT SHARP and CLEAN without 
WOBBLE or PLAY 


R. MURPHY Cigy-Sharp” 


TRAOEmM ann 


ROOFING KNIVES 


Famous for the way they hold up under tough usage, 
R. Murphy “Stay-Sharp” blades are processed from the finest 
steel — hand-honed to razor-sharpness to cut the roughest 
materials easily. 
Precision riveting completely eliminates play or wobbling 
between blade and handle, which is custom-designed for 
proper grip. 
For the steadiest, cleanest, easiest cutting roofing knife, ask 
Tested for R. Murphy “Stay-Sharp” Knives at your Roofing, Building 
ns Supply or Hardware Store. 
Ouality 


for 
Over 

100 

Y ears 


There's an R. Murphy Knife for every purpose. 
Write for FREE catalog showing the complete line. 





News of the Month 


nftinued tr ” } 


Dierking Allen C; ! istant general 


john J 


Vepartment 


iles manager Ir: BK er and 
Schmitt Architectur 
Meace f Insulatior 
agerquist 


Allied Products 
Dire 


man 





Ajax Building Bracket Co, 
American Associated Co.’s 
American Bitumuls & Asphalt Co 


Products 


Bird & Son Shifts Personnel 
In Building Materials Div. 


Ried & Son. Im  E: Walpol 
Barber Oil Corp. ) ecently 1] 
Barrett Div., Allied Chemical & its 
Dye Corp. ‘ 
Beck, Louis , Manager 
Biebe!l & Co., John t replace Mr Joh t T 
Bugher Mfg. Co. ; ale Manager Thor Miller, Jr. a 


ile Manager Atlantic 


American Cement 

American Roofer & Siding 
Contractor 

Mas 

announced the ol changes 

Materia Divisi | 


lohnstor to ucceed | 


Building Doug 
illiams as 


outhwe ter! 


Francis Lantiet 


Division 


Paint & Varnish Co 
‘arey Mfg. Co., The Philip 20-% to t vi re ‘ ; ng were 
‘artier & Sons Co., The M. N eve ! t } 
‘elotex Corp., The Back 


Calbar istant 


Cov 


Chase Bag Co. 


Dulacki, Edward J 


Evergreen Slate Co., In 


Flint Co., A. W 
Flintkote The 
Frey & Co., Frank P 


Co., 


Hauck Mfg. Co. 
Hyde Mfg. Co. 


Joliet Aluminum Specialties Corp 
King Mfg. Corp 


Labeo, Inc. 


Levow, David T. E. MILLER, JR. 
Lewis Asphalt Engineering Corp | 
years of 


ervice vith the new sales 


Matt Coil-Less Burner Co. ’ 
territories of 
Dela 
e, Maryland t irginia and 


Metropolitan Roofing Supplies 


outhern N lerse enusylvani: 


Co., Ine. 


Midget 
Murphy's Sons Co., Robert 


Louver Co., The... ” 


National Gypsum Co 
Nixalite Co. of America 


Carey Sales Mgr. In 2nd Term 
As Head Of Corrugated Comm. 


Insulations, Ir R. | 


Presstite Engineering Co 


Rector 


Building 
Reiman and Georger, Inc. 


Mfg 


reap 


lurner Manager 


Products Divisior Philip Carey 
Roofing, Siding & Building Special! { 

ties Manual } 
Ross Flashing Co mittee of the 
Ruberoid ©o., The . \ 


Rubertite Roofing Products Ernest 


ompany, Cincinnati mo, has been 


poimted Chairman rrugated Com 


ement Products 
sociation, it recently by 


Muehleck, president of that 


ization and K 


organ 


Silvercote Products, Inc Turner ha building 
Steel Scaffolding Company, In« uterials industry si vh he was 


The 


Stewart Warner } ( 


iffliated with the 
ompany ot Memphi 
(Carey m 1934 and r erved he 


any ( hicago ( 


Cement 
joined 


com 
| 
I 


Tennant Co., G. H 
Texas 


| 
ice 


phia 
Foundries, Inc 


AMERICAN ROOFER 





CLASSIFIED 
ADVERTISING 





Under this heading classified advertisements are ac- 
epted at the uniform rate of 12 cents a word, but 
no advertisement taken for less than 20 words with 
i minimum charge of $3.00; 3 months at 10c per 
Check or Money Order must 
Classified Ad 
soliciting dealers or distributors, or new products 
for sale, not accepted in classified section. Address 
ull communications to Classified Department, 
AMERICAN ROOFER, 425 Fourth Avenue, New 
York 16, N, Y. 


word per insertion 


accompany copy of Advertisements 


HELP WANTED 


SALESMAN 


portunity with 


WANTED 
future 


UNUSUAL sales op 


management possibility, re 


presenting a dependable company with 40 years 


experience in manufacturing high quality calking, 


glazing compounds and asphalt protective coatings 
Rich, 


Minnesota 


established territory open 
Nebraska, Kansas, 


Experience and 


Illinois, Wisconsin, 
lowa and Missouri 
following in the wholesale paint, 
, sheet metal and roofing trades is desirable 
Salary, 


irdware 
it not essential commission and expenses, 
lus full cooperation from a seasoned, sales-minded 
yme office. Please send full details in first letter 
confidential. Box 376, AMERICAN 
ROOFER & SIDING CONTRACTOR, 425 Fourth 


Avenuc, New York 16, N. Y 


All replies 


MANUFACTURERS REPRESENTATIVES: WE 
manufacture a complete line of aluminum trims for 
use with siding and roofing, selling only to whole 
salers, presently in western states. Wish represen 
tation in territory between Rocky Mountains and 
Mississippi River—representatives to be headquart 
ered preferably in Kansas, Texas and Colorado. Ad 
iress inquiries to Box 374, AMERICAN ROOFER 
& SIDING CONTRACTOR, 425 Fourth Avenue, 
New York 16, N. Y. 


SITUATIONS WANTED 


MAN 


management ot 


WITH 21 years complete 
Home including 
Industrial work, seeks permanent position with well 
Write Box 378, AMERICAN 
ROOFER & SIDING CONTRACTOR, 425 Fourth 
Avenue, New York 16, N. Y. 


experience im 


Improvement Co, 


established concern 


EXECUTIVE SEEKS MANAGEMENT or highly 
responsible 
Sheet 


position with progressive Roofing and 


Metal firm in large community, specializing 
in industrial and public works, both new construc 
tion and high class repair maintenance. Age 42 
excellent good personality, 20 
experience with one large firm in all 
estimating, sales and super- 
Best references. Replies strictly confidential 
Write Box 375, AMERICAN ROOFER & 
SIDING CONTRACTOR, 425 Fourth Ave., New 
York 16, N. Y. 


character, years 
executive 
management phases, 


vision 


MISCELLANEOUS 


WANTED TO BUY: Roofing business, 
near large city. Prefer South West. Send full par 
ticulars, price, terms, etc. Box 108, Franklin, New 
Hamopsbire 


must be 





Now in big demand 
all over the land 


FLINTKOTE’s 


handsome, new 


Clone Design" 


Insulating Siding 


No wonder Flintkote’s modern STONE DESIGN 
Insulating Siding is going over so big! It so 
perfectly resembles the stone work used in 
today’s popular ranch type homes. 


See Flintkote’s STONE DESIGN for yourself. 
Notice that its sculptured texture actually gives 
the appearance of long, narrow chiseled stone. 
You'll be mighty impressed, too, with its colored 
mortar-base line that gives added texture and 
successfully screens out the panel joint. 


For the colors of this new stone design, 
Flintkote went right to Nature herself. In this 
insulating siding . . . known as Ledge Rock in 
the West and Ruf-Tex in the East ... you can 


Bes ll 


SR UREA a 


=s eee 
y ...In the 
West it’s 
“Ledge Rock” 


eee In the 
East it’s 
“Ruf-Tex" 


A 


\ 


offer light pastel blends of 3 of the most popular 
stones on the market. 


These are Verde Antique* ...a base of white, 
marbleized on a beautiful new light green. 
Briar Hill* .. . a base of white veined with buff. 
Crab Orchard** . . . a base of white, softly toned 
with buff and coral. 


Start capitalizing on this great new insulating 
siding right away! Ask to see Flintkote’s STONE 
DESIGN today! 


*Called Greenstone and Buffstone in the East 
**Avallable only in the Weat 


THE FLINTKOTE COMPANY, Building Materials 
Div., 30 Rockefeller Plaza, New York 20, N.Y. 


FLINTKOTE ... [4 aud Cole Leader since 1901 





THE CELOTEX CORPORATION 7 


IT SHOUTS FROM THE ROOFTOPS! 





New Pine Frost Green: One of many 
popular shades that reveal the dramatic 
“difference” in the beauty of Celotex 
lighter pastel blends. Other sales-making 
favorites include Gray Slate, Silver 
Blue, Coral, Bronze, Pacific Gray, Silver 
Gray —in plain or grained shingle. 





Unique beauty in America’s newest 


lighter pastel blends 





- ++ yours for greater sales in Celotex Asphalt Shingles! 


The trend’s to lighter pastel blends . . . and Celotex, the origi- 
nator of pastel colors in roofing, leads the way with its Triple- 
Sealed Asphalt Shingles! 

There's real sales history to be made by you with these 
lighter blends, the most unusual, most beautiful shades you've 
ever seen. The true pastel granules used in these new shingles 
permit a subtle blending of vividly-colored areas with 
alternating lighter sections. The overall effect 1s that of a 
lighter, brighter, far more beautiful roof ... a roof made pos- 
sible only with Celotex Asphalt Shingles. No other shingle 
can match their fresh, modern charm. In short, these are the 


precise lighter pastel blends most demanded by your pros- 


pects. Actual check on consumer buying proves it! 


What's more, Celotex Asphalt Shingles bring you other 
big selling advantages, too: Extra weather-protection, extra 
service, extra satisfaction...all assured by the exclusive Triple- 
Sealed Process. All this plus styles, colors, and textures for 
every taste, every decorative plan. 

Your jobber will show you these much talked-about, pros- 
pect-demanded original lighter pastel blends . . . in Celotex 
Asphalt Shingles. See them now! 


Sales come easier —when you feature genuine 


CELOTEX TRIPLE-SEALED ASPHALT SHINGLES 


REG. U. 5. PAT. OFF. 


120 SOUTH LASALLE STREET 


CHICAGO 3, 





ILLINOIS 


